RISE OF TELEMATICS

Telematics insurance, which offers customers personalised policies based on their driving
behaviour, has experienced rapid growth over the past few years as motorists look for
ways to lower their premiums. Also known as black box insurance, telematics enables . 3
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providers to track a number of risk factors such as location, mileage and brakingto
give a more accurate policy price, and can lead to average savings of around

£200 a year for younger drivers® S
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EXAMPLES OF DRIVING BEHAVIOUR MEASURED BY TELEMATICS DEVICES
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Speed

Miles driven Hard braking Driving duration Rate of acceleration

Driving Time of day GPS datag, routes, Use of onboard Behaviour around

frequency (Peak/off-peak) busy roads electronics hazardous zones
(phone and radio)
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PERCENTAGE OF THOSE WHO WOULD
ALLOW DRIVING TO BE TRACKED

SIZE OF DISCOUNT REQUIRED TO ALLOW
DRIVING BEHAVIOUR TO BE MONITORED
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Percentage of those who are ‘on the fence' about telematics
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Would allow monitoring without
stipulating any specific discount

in return
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