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01 INTRODUCTION ROXTON WEALTH

THE OPPORTUNITY ARRIVES FIRST

Your content creates income today.
Your financial plan should create
choices for the future.

Audience growth. Brand partnerships. For many creators, the opportunity
Advertising income. Affiliate revenue. Digital can arrive long before the financial
products. Paid communities. Events. structure does.

Consultancy.
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©2 ——— GROWTH CURVE ROXTON WEALTH

Success can happen fast

Financial planning often struggles to keep up with digital success.

01 02 03 04 05 06

Early content Audience growth Brand partnerships Multiple income streams Business growth Long-term wealth
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02 COMMON QUESTIONS ROXTON WEALTH

Common creator questions

The questions that tend to arrive alongside growing income.

01 How much of this income is really mine after tax? 02 How much should | reinvest into the business?
03 Could | afford a home with irregular income? 04 Should | be investing, and how much?

05 What happens if my income drops next year? 06 How do | protect my income if | can't work?

07 Am | saving enough for the long term? 08 How do | turn a strong year into lasting security?
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03 INCOME ECOSYSTEM

Challenges creators face

The income may be exciting. The financial structure needs to be stronger.

INCOME SOURCES

ROXTON WEALTH

Brand deals Advertising Affiliate income Digital products
Memberships Consulting Events Licensing
\2
Business income Personal income w { Tax reserve Future wealth
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03 CASHFLOW

[rregular iIncome

A high-income month may be followed by a much quieter one. A large campaign may

be paid 60 or 90 days after the work is complete.

A STRONG INCOME PERIOD MAY NEED TO SUPPORT

Everyday life Tax reserves Business costs

Savings Pension contributions Investments
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Future campaigns

Contract or brand gaps

ROXTON WEALTH

Household commitments

Long-term goals
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ROXTON WEALTH

Plan for it from the moment Balance reinvestment with your
Income arrives OWnN security

Creators may receive money, products, services, gifts, A growing business may need investment — equipment,

commission, or other benefits connected to their work. editing, staff, agency support, studio space, marketing,
software and production.

Tax should be planned for from the exact point income The challenge is balancing reinvestment into the business

arrives — not treated as a surprise at the end of the year. with your own personal financial security.
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04 FINANCIAL REALITY MAP

Major decisions need
evidence, not
assumptions

Digital entrepreneurs may have strong income and
still feel uncertain when making major financial
decisions. A financial plan should separate income
by its real role.

01

02

03

04

Income you can reasonably rely on

Income that may be occasional

Income that needs to cover business costs

Income that should be reserved for tax

ROXTON WEALTH

05

Income that can support long-term goals
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04 PROPERTY & INVESTING ROXTON WEALTH

PROPERTY PURCHASES INVESTING
Creators can absolutely buy Invest money you genuinely
|
homes won't need soon
A mortgage application may require clear evidence of Investing can be an important part of long-term wealth
iIncome — trading history, bank statements, tax documents building, but investment money should genuinely be
or accounts. available for the longer term.
The key question: does the mortgage still feel manageable if It should not be money needed soon for tax, business costs,
income becomes less predictable? a deposit or upcoming commitments.
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04 REAL NUMBERS ROXTON WEALTH

PLANNING BEYOND THE HIGHLIGHT REEL

Public success does not show private
cashflow tax, debt, business costs or
financial pressure.

Your strategy should be built around your real income, your real obligations
and your real goals — not somebody else's highlight reel.

Income - Tax - Business costs - Savings - Property - Investing - Future freedom
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05 INCOME TO WEALTH

From Income to wealth

A structured path that turns earning into lasting security.

ROXTON WEALTH

01 02 03

Create Earn Protect

Build an audience and a Convert attention into Reserve tax, cover risks,
body of work. diverse income. shield income.
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04

Invest

Put long-term money to
work.

05

Build wealth

Turn strong years into
freedom.
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05 ALLOCATION FRAMEWORK ROXTON WEALTH

A strong plan gives every part of your
Income a job

01 02 03 04 05

Living Business Tax Resilience Future wealth
Income for everyday life Income to run and grow Income reserved before Income for reserves and Income invested for the
and commitments. the business. it is spent. protection. long term.
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STABILITY FRAMEWORK ROXTON WEALTH

Bundlng financial stability

Five foundations that hold steady when income does not.

Emergency Protection Pensions Investments Business structure
reserves Income protection, critical Long-term saving during Long-term money working The right setup for how you
illness and life cover. stronger years. beyond cash. earn.

A buffer for quiet months and
income gaps.

The value of investments can fall as well as rise. Your capital 1s at risk.
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DIVERSIFICATION WHEEL

P\anmng beyond the algorithm

Financial security should not depend on one income source.

Brand partnerships Advertising revenue
Courses Memberships
Licensing Merchandise
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Affiliate income

Consultancy

Services

ROXTON WEALTH

Digital products

Speaking & events

Business ownership
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07 FINANCIAL DIVERSIFICATION ROXTON WEALTH

Financial diversification matters too

Not just how you earn — how your wealth is spread and stored.

Savings Pensions Investments

Accessible cash for the short term. Tax-efficient long-term retirement saving. Growth potential over the longer term.
Protection Property Business value

Cover that steadies income and family. A long-term home or asset base. Equity built in what you have created.

The algorithm may decide what gets seen today. Your financial plan should decide how secure your future
feels tomorrow.
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08 GROWTH TO SECURITY ROXTON WEALTH

Creator case study

A creator with a growing audience has just had their strongest year — earning through brand partnerships,
affiliate income, advertising revenue and a digital product launch. Joined-up planning helps them:

01 Understand recurring versus occasional income 02 Separate personal spending, business costs and tax
03 Create an emergency and income-gap reserve 04 Review whether a mortgage is genuinely affordable
05 Consider protection for income and family 06 Plan pensions during stronger earning periods

07 Invest surplus with a genuine long-term horizon 08 Turn one strong year into lasting security

The scenario above is illustrative only and does not represent advice or a specific individual.
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SECTION 09 —- NEXT STEPS ROXTON WEALTH

START A CONVERSATION

| et's turn success Into long-
term security

CALL EMATL
02039 172650 team@roxtonwealth.com
WHATSAPP WEBSITE

+44 7949 6900359 www.roxtonwealth.com

LONDON - CARDIFF - EDINBURGH - REMOTE, UK-WIDE



10 IMPORTANT INFORMATION ROXTON WEALTH

Important information

This guide is for general information and education only. It does not Any personal recommendation will be based on your individual
constitute personal financial, mortgage, investment, pension, circumstances, needs, objectives and attitude to risk following a full
protection, tax, accountancy, legal, business or estate-planning advice. assessment where required. Appropriate specialist tax, legal and

accountancy advice should be obtained where relevant.

Your home may be repossessed if you do not keep up repayments on The value of investments and pensions, and the income they produce,
your mortgage. The Financial Conduct Authority does not regulate most can fall as well as rise. You may get back less than you invested.
buy-to-let mortgages. Equity release will reduce the value of your Insurance policies are subject to terms, conditions, exclusions and
estate and can affect your eligibility for means-tested benefits. underwriting.

Inheritance and estate planning is not regulated by the Financial Bridging finance is typically a short-term, higher-cost form of
Conduct Authority. borrowing and carries risks, particularly if the planned exit strategy is

not achieved. A clear repayment strategy should be in place before
entering into any agreement. Commercial bridging finance is not
regulated by the Financial Conduct Authority.
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SECTION 10 - REGULATORY INFORMATION SHEET 19 / 19

Regulatory information

Roxton Wealth Ltd is an Appointed Representative of Rosemount Financial Solutions (IFA) Ltd, which is authorised and regulated by the
Financial Conduct Authority. Entered on the FCA Register under reference 535515. Roxton Wealth Ltd is registered as a Company in
England & Wales No. 16335726. Registered Address: ER76, The Link Business Centre, 49 Effra Rd, London SW2 1BZ. The information
contained is subject to the UK regulatory regime, and is therefore targeted at consumers based in the UK.

LONDON — HEAD OFFICE CARDIFF EDINBURGH
ER76, The Link Business Centre, 49 Effra Road, Sophia House, 28 Cathedral Road, Cardiff, CF11 9LJ Westpoint, 4 Redheughs Rigg, South Gyle,
London, SW2 1BZ Edinburgh, EH12 9DQ

team@roxtonwealth.com - 02039 172650
WhatsApp +44 7949 690059 - www.roxtonwealth.com

@roxtonwealth — LinkedIn - Instagram - TikTok - Facebook - YouTube bRl b Sl




