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Mixed Use
Commercial

Southwest Corner of I-35E & 
U.S. HWY 287 Bypass



Waxahachie Demographics

Population: 35,362

Estimated 2023 Population: 38,019

Number of Households: 12,609

Average Household Income: $83,152

Median Property Value: $171,812

Median Age: 34.4

Daytime Population: 
	 1 Mile: 4,105
	 3 Miles: 30,958
	 5 Miles: 49,111

Approximately 25 miles south of 
Downtown Dallas

2,538+/- feet of frontage along I-35E

2,225+/- feet of frontage along U.S. HWY 
287 Bypass

Utilities are available to the property 

Baylor Scott & White Hospital is located 
at the northeast corner of the 
intersection. This $186.5 million medical 
center includes a 120 bed hospital, 
cancer center, and related facilities in-
cluding a 71,000 SF medical office 
building. 

One mile west on HWY 287 is the new 
$118,000,000 Waxahachie High School; 
opened in 2018. 

Waxahachie Independent School District 

Ellis County

125 Acres
 Mixed Use/Commercial

INFORMATION FURNISHED IS FROM SOURCES DEEMED TO BE RELIABLE, BUT IS NOT IN ANYWAY GUARANTEED BY US AND 
IS SUBJECT TO CHANGE IN PRICE, ERRORS AND OMMISSIONS, PRIOR SALES OR WITHDRAWAL WITHOUT NOTICE.

Rex Glendenning
rex@rexrealestate.com 

(972) 250-1263
rexrealestate.com

Southwest Corner of I-35E & 
U.S. HWY 287 Bypass
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Proposed Retail
±20.2 ac

Proposed
Corporate Logistics
±71.5 ac

Proposed Multifamily
±14.4 ac

Proposed City Park
±1.3 ac

Proposed Infrastructure 
(City-built)
±4 ac
Proposed Infrastructure 
(Developer-built)
±6.5 ac

Proposed Floodplain
±8 ac

total
	 ±125.9 ac

The information shown is based on the best information availbale and is subject to change without notice.
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Ownership Information:

Moseley Tract
Jeanne F. Moseley and Ernest 
M. Howell
102 Verbena Drive
Georgetown, Texas 78633-
4975

Lide Tract
Mr. Bobby Lide
Lide Family, Inc.
P.O. Box 55
Wortham, TX 76693

Terry Jacobson
733 W. 2nd Avenue
Corsicana, TX. 75110

Developer Information:
Mr. Steve Brown
Commercial Property 
Investors, LP
1409 Summit Avenue
Fort Worth, Texas 76102

Developer Applicant/
Agent:
Jim Knight, P.E.
KFM Engineering & Design
621 N. Main Street, Suite 415
Grapevine, TX. 76051

September 25th, 2020Case Number: ZDC-124-2020
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Information About Brokerage Services
Texas lawrequires all real estate licenseholders togive thefollow ing information about

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
• A BROKER is responsible for all brokerage activities, includingacts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works w ith clients on behalf of the broker.

A BROKER'S M IN IM U M DUTIES REQU IRED BY LAW {A client is the person or party that the broker represents):
• Put the interests of the client above all others, includingthe broker's own interests;
• Inform the client of any material information about the property or transaction received by the broker;
• Answer the client's questions and present any offer to or counter-offer from the dient; and
• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTYIN A REAL ESTATE TRANSACTION :

AS AGENT FOR OWNER {SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement w ith the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the p r o p rty or transciction know!') by the agent, including
information d isclosed to the agent or subagent by the buyer or buyer's agent. ·

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written represerltation agreement . A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information d isclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOnt - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forththe broker's o.bligations as an intermediary. Abroker who acts as an intermediary:

• Must treat all parties to the transaction impartially and fairly;
• l\llay, with the parties' written consent, appoint a different license holder associated with the broker to .each party (owner and

buyer) to communicatew ith, provide opinions and advice to, and carry out the instructions of each party to the transaction.
• Must not, unless specifically authorized in writing to do so by the party, d isclose:

o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price grea t r than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically insttucts the broker in writing not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction w ithout an agreement to represent the
buyer. A subagent can assist the buyer but does not rep-resent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, A l AGREEMENTS BElWEEN YOU AND A BROKER SHOULD BEIN WRITING AND CLEARLY EsrABLISH:
• The broket's duties and fesponsibilities to you, and your obligations under the representation agreement.
• Who w ill pay the broker for services provided to you, when payment wil l be made and how the payment w il l be calculated.

LICENSE HOLDER CONTACT INFORMA:rlON: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a rnpy for your records.

REX Real Estate I, LP 9002487 rex@rexrealestate.com 972-250-1263
Licensed Broker /Broker Firm Name or l icense No. Email Phone
Primary Assumed Business Name

Rex Glendenning 248775
Designated Broker o f f irm License No.

rex@rexrealestate.com 972-250-1263
Ernaii Phone

Licened Supervisor of SalesAgent/
Associate License No. Email Phone

SalesAgent/Associate's N'ame License No. Email Phone·

Buyerr renant/Seller/Landlord Initials Date

Regulated by theTexas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0
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