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SETUBAL

The city of Setubal is located on the northern bank of the Sado River estuary, approximately 48
kilometres (30 miles) south of Portugal’s capital, Lisbon. It is also the seat of the Setubal District.

In the beginning of the 20th century, SetUbal was the most important center of Portugal’s fishing
industry, particularly specializing in processing and exporting sardines. None of the many factories
then created are operating today. However, the existing maritime ports, either traditional,
commercial and the new marines, keep the city links to the ocean and water well alive and
vibrant.

Tourism, based on the beautiful existing natural conditions plus excellent hotels, resorts and
infrastructures, is one of the city’'s most appreciated resources, due to its inferconnection with the

Sado (river) on one side and Atlantic Ocean on another, having a coast line with both.

The city is also connected with the nearby coast of the Arrdbida hills natural park - which offers an
unspoiled nature and beautiful beaches to the Atlantic Ocean. A dolphin colony inhabits the Sado
River. Across the river on the south bank lies the peninsula of Troia, a place with vast white/golden
sand beaches where several luxury hotels and resorts were recently built. The Trdia peninsula can
be sighted from the city, across the river. Albarquel, Figueirinha, Galdpos, Galapinhos, Creiro

and Portinho da Arrdbida are some of the city’'s many beaches, located in the north bank of the
estuary, at the very beginning of the Arrabida hills.
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MARKET OVERVIEW

PORTUGAL, ON THE RADAR

The Real Estate market is very active with solid fundamentals to keep its dynamic.
Demand diversification and the values reached in the major cities are bringing new
opportunities for expansion zones, in which it is foreseen that large scale projects start to
propel in the coming years.

In the recent years, Portugal has conquered the status of investment destination in
the European and global panorama. Such status comes from its assertion in several
dimensions: a cosmopolitan, competitive, innovative and creative country.

The Real Estate market has had an important role in this “tfransformation” of the
country. The quality of life offered, the regeneration of Lisbon and Porto, the increasing
employment and business opportunities, have been attracting many foreigners from
all corners in the world, as well as Portuguese who have been previously forced to
emigrate.

The demand in the residential market is no longer mainly focused on foreigners and high
class Portuguese habitants. The demand is more diversified, comprising middle class
families, students and young professionals as well.

In the business context, more and more multinationals are choosing Portugal to install
their innovation Technology and shared services centers. In parallel the co-working
tendency is also growing, highly motivated by the demand from entrepreneurs coming
from all over the world.
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INTANGIBLES

3RD
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ECONOMY GROWTH
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THE ASSET

The property is located in Fontainhas Parish, one of the most fraditional neighbourhoods within Setubal,
just in front of Sado River.

The surrounding area combines the proximity of the city centre with an easy access to the main
connections to get in and out of the city, both by car, bus, boat or train.

The region offers a great variety of street retail, gastronomy and cultural spofs.

The project is a Rehabilitation program, as the plot is composed by several different parcels, from
which some are ruins and others are land plots. Part of these ruins will be harnessed, in order to to keep
part of the existing urban distribution.

The architecture project was made to take the most advantage of the amazing views to the Setubal
bay, the Arrdbida hills and the Troia beaches. The result is that the majority of the apartments have very
good views.

AREA SCHEDULE BY BUILDING:

BUILDINGS GCA (SQ.M) RESIDENTIAL UNITS (#)
Fontainhas 808 8
Fontainhas | 282 2
Fontainhas |l 568 3
Muralha 1.961 12
Casa das Barrocas 269 2
Camilo Castelo Branco 1.675 13
Camilo Castelo Branco 767 6

TOTAL 6.330 46

THE ASSET SALES PROCESS
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SALES PROCESS

JLL is exclusively instructed on behalf of the seller to solicit offers from investors for the purchase of the property.

The vendor is accepting offers for the property, which is freehold and available by way of an asset deal.
Non-Binding Offers should include:

* Details of the purchaser;

e Track record;

* |dentfification of the advisors (if applicable);

* Proposed price;

e Payment conditions;

e Capital structure;

e Internal approval process description;

e Confirmation of time required for completion (including due diligence)

Any questions or requests for additional information be directed, via e-mail, to the sales tfeam.
Upon NDA execution interested parties will be granted access to inspect the property.
Access to an info pack with additional information will be made available under the same condition.
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JLL TEAM

GONCALO SANTOS JOAO CASTRO
Head of Development Senior Consultant
+351 910 261 042 +351 969 445 526
goncalo.santos@eu.jll.com joao.silveiraecastro@eu.jll.com

@)L

© 2020 Jones Lang LaSalle IP, Inc. All rights reserved.

The information contained in this document is proprietary to JLL and shall be used solely for the purposes of evaluating this proposal. All such documentation and information
remains the property of JLL and shall be kept confidential.

Reproduction of any part of this document is authorized only to the extent necessary for its evaluation. It is not to be shown to any third party without the prior written
authorization of JLL.

All information contained herein is from sources deemed reliable; however, no representation or warranty is made as to the accuracy thereof. The information contained in this
document is subject to the investor's legal and technical due diligence.
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