





EXECUTIVE SUMMARY

Greenfield project for the middle class segment In
Belas, next to the Belas Country Club.

A project in the country side, 20 minutes away from
Lisbon’s city center.

The approved allotment plan comprises 10.109 sqm
divided in 102 apariments.

" APPROVED ALLOTEMENT PLAN FOR

“ea 102 RESIDENTIAL UNITS

10.109 SQM OF CONSTRUCTION AREA
~|7:| ABOVE GROUND, SPLITED IN 9 PLOTS

AP
EASY ACCESS TO LISBON'S CITY CENTER
J— 0 20 MINUTES BY CAR
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In 1997, there was an approval of the allotment plan
for the construction areas.

In 2019, the licensing of the allotment operation
was summited to the Sintra Municipality, according
to the previous permit and within the current legal
framework.
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APPEALING PROGRAM TO TARGET THE

8]18]18] MIDDLE CLASS MARKET

CARREGUEIRA MOUNTAINS AND THE BELAS COUNTRY

@ GREAT LOCATION IN THE COUNTRY SIDE, NEXT TO THE
CLUB.

‘/I OPPORTUNITY TO CAPTURE THE GROWING DEMAND
FOR SECONDARY CITIES
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MARKET OVERVIEW

PORTUGAL, ON THE RADAR

The Real Estate market is very active with solid fundamentals to keep its dynamic.
Demand diversification and the values reached in the major cities are bringing new
opportunities for expansion zones, in which it is foreseen that large scale projects start to
propel in the coming years.

In the recent years, Portugal has conquered the status of investment destination in
the European and global panorama. Such status comes from its assertion in several
dimensions: a cosmopolitan, competitive, innovative and creative country.

The Real Estate market has had an important role in this “transformation” of the
country. The quality of life offered, the regeneration of Lisbon and Porto, the increasing
employment and business opportunities, have been attracting many foreigners from
all corners in the world, as well as Portuguese who have been previously forced to
emigrate.

The demand in the residential market is no longer mainly focused on foreigners and high
class Portuguese habitants. The demand is more diversified, comprising middle class
families, students and young professionals as well.

In the business context, more and more multinationals are choosing Portugal to install
their innovation Technology and shared services centers. In parallel the co-working
tendency is also growing, highly motivated by the demand from entrepreneurs coming
from all over the world.

INTANGIBLES

3RD

MOST PEACEFULL COUNTRY IN THE WORLD

ECONOMY GROWTH

2,27

2019

JOB & BUSINESS OPPORTUNITIES

6,57

UNEMPLOYMENT RATE

QUALITY WORK FORCE
| ST

WORLD'S BEST MASTERS IN INFORMATION
MANAGEMENT

COSMOPOLITAN CITY
| ST

BEST COUNTRY IN EUROPE FOR
EXPATS TO LIVE IN
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BELAS
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THE ASSET

Greenfield development opportunity with
great potential to target the existing demand
from the Portuguese Middle Class.

Its location in Belas will allow for the future
buyers to enjoy the calm and green areas of
the surroudings and at the same time benefit

from easy access to Lisbon's city center.

e Approved allotment plan

9 plots of land

Toal land area of 19.904 sqm
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Total residential area of 10.109 sgm
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102 residential units
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THE ASSET

#FLOORS ABOVE #FLOOR BELLOW  GCA RESI
GROUND (SQM)

PLOT GROUND

B187.05

1 189.05

182,05

1 189.05

E92:95

892.95

L1620

1 189.05

1. 189:08§

10 109.25

12

(SQM)

P77
Shoby
55918
$87. 117
418.9
418.9
SOk
S5 7

o7l

4752.13

GCA PARKING DEPLOYMENT AREA

(SQM)

207
07N
STola i)
90 2:l7
418.9
418.9
B ORI
SRl 7

F59: 17

4752.13

#RESIDENTIAL UNITS

2 ROOMS

3 ROOMS

TOTAL
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Payment conditio
Capital structure o
Internal approval process descr
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JLL TEAM

GONGCALO SANTOS JOAO SILVEIRA E CASTRO

Head of Development Senior Consultant
+351 910 261 042 +351 969 445 526
goncalo.santos@eu.jll.com joao.silveiraecastro@eu.jll.com

© 2020 Jones Lang LaSalle IP, Inc. All rights reserved.

The information contained in this document is proprietary to JLL and shall be used solely for the purposes of evaluating this proposal. All such documentation and information
remains the property of JLL and shall be kept confidential.

Reproduction of any part of this document is authorized only to the extent necessary for its evaluation. It is not to be shown to any third party without the prior written
authorization of JLL.

All information contained herein is from sources deemed reliable; however, no representation or warranty is made as to the accuracy thereof. The information contained in this
document is subject to the investor's legal and technical due diligence.
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