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Square Footage: 131,250 SF
% of Project: 100%
Expiration: 12/31/2028
Industry: Plastics & Composites Manufacturing
Company Type: Private
Headquarters: Houston, TX
Website: https://genplastics.com/

General Plastics & Composites (GP&C) is a composite manufacturing company in Houston, TX, 
manufacturing engineered for oilfield services companies worldwide. GP&C develops composite oilfield 
components such as PDC drillable down hole components, composite frac plugs, composite bridge plugs, 
logging tool mandrels, isolation joints, housing assemblies, battery housings, handling fixtures, isolation 
assemblies, test fixtures, antenna assemblies, molded products, plastic molding and composite 
assemblies for the down-hole environment. 

Since 1967, GP&C has been at the forefront of changes in manufacturing methods, materials and 
machinery. In 2011, GP&C broke ground on their new manufacturing facility at 6910 E Orem Drive, which 
they have called home to their headquarters since its opening in December 2013. The company also 
leases a 20,000 square foot facility in Haltom City, TX which is home to GP&C's sister company GP 
Rubber. GP Rubber specializes in elastomers and phenolic molded products and turnkey assemblies for 
oilfield services. 

For over 50 years, GP&C has shown incredible commitment to its customers, suppliers, and employees, 
and to quality and safety. 
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OUTLOOK

Houston industrial had a robust Q4, achieving new highs to close a very strong year. Deal volume finished at 
8.1 million s.f. of activity, led by a major lease signed in the final week of the year – a large global retailer for 
one million s.f. in the Southeast submarket which occurred in a speculative new construction building. The 
pace of deals continued to accelerate over the course of 2021 as an inbound migration of both population 
and companies amplified industrial demand. New to Houston tenants this year included Chewy.com, Living 
Spaces, WebstaurantStore, Snow Joe and Custom Goods; demand which ultimately drove 20% of all leasing 
activity. 

Record leasing activity, in turn, fueled record net absorption, to a scale not seen before in the market. The 
year’s 25.3 million s.f. of occupancy gains surpassed last year’s high watermark by 11.5 million s.f. The largest 
single driver at year-end was Floor and Decor’s 1.5-million-s.f. owner-occupied completion at Cedar Port 
Industrial Park. While the company did vacate some other spaces with the move, it was a sizable net gain for 
occupancy. Other notable move-ins included Ferguson for 750,775 s.f. at Empire West and Living Spaces for 
685,400 s.f. at Air 59 Logistics Center.

Given the volume of net absorption in each quarter, vacancy dropped 160 basis points from year-end 2020, 
falling below 8% for the first time since earlier that year. Construction activity rose 22.5% from Q3 to 14.1 
million s.f., over half of which was new buildings breaking ground this quarter. A steady pipeline of new 
projects have been capitalized and are set to get underway over the next 6-12 months as tenants’ appetite 
for new construction continues.

• Leasing activity totaled 40.1 million s.f. in 2021, nearly 73% higher than the average of the previous
five years

• Another 7.9 million s.f. of occupancy gains occurred in Q4, setting a new record by far with 25.3 million
s.f. of total absorption for the year

• Total vacancy declined for a fourth consecutive quarter, falling to7.7% in Q4
• After a single-quarter dip, construction activity climbed back above 14 million s.f. to meet market

demand

Vacancy falls markedly in Q4, capping off stellar year for Houston Industrial

The Houston industrial market tightened further, especially in the Southeast and Northwest, with both 
tenants and landlords executing deals confidently and opportunistically. Demand remains well ahead of 
supply, and given the current tenants in the market pipeline, this trend is expected to continue. Strong 
market performance drove healthy rent growth this year, and landlords are likely to keep pushing rates 
in 2022.
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Materials contained in this Investment Introduction are confidential, furnished solely for the purpose of considering an investment in the Properties described herein and are not to be used for any other purpose or to be made available to
any other person without the express written consent of Jones Lang LaSalle (“JLL”). The material is based, in part, upon information supplied by the Owner and, in part, upon information obtained by JLL from sources they deem to be
reliable. Summaries contained herein of any legal documents are not intended to be comprehensive statements of the terms of such documents, but rather only outlines of some of the principal provisions contained therein. No warranty or
representation, expressed or implied, is made by Owner, JLL, its agent or any of their related entities as to the accuracy or completeness of the information contained herein. It is expected that prospective investors will conduct their own
independent due diligence, projections and conclusions concerning the Properties including such engineering and environmental inspections as they deem necessary to determine the condition of the Properties and the existence or
absence of any potentially hazardous materials.

The only party authorized to represent the Owner is JLL, and the Owner and its agent shall not be obligated to pay any fees or commissions to any other advisor, broker or representative. Any party entering into a transaction with Owner shall
be obligated to pay any fees or commissions due any legal advisors, brokers or representatives, other than JLL, dealing with such party. The Owner and JLL reserve the right to negotiate with one or more prospective investors at any time
and to enter into a definitive agreement without prior notice to you or other prospective investors. Owner and JLL also reserve the right, at any time, and without notice, to terminate further participation by any party in the review and
proposal process and to modify procedures (including termination of the offering process) without disclosing the reason for such modifications and without liability.

P R I M A R Y S A L E S C O N T A C T S

Trent Agnew, SIOR
Senior Managing Director
T +1 713 852 3431
M +1 713 244 4499
trent.agnew@am.jll.com

F I N A N C I N G

Tom Weber
Director
T +1 713 852 3495
M +1 214 929 7291
tom.weber@am.jll.com

Charlie Strauss
Director
T +1 713 212 6574
M +1 713 825 5259
charles.strauss@am.jll.com

Michael Johnson
Director
T +1 713 852 3474
M +1 713 540 0787
mj.johnson@am.jll.com

Jack Moody
Analyst
T +1 713 212 6548
M +1 713 855 4489
jack.moody@am.jll.com

Alex Sharrin
Managing Director
T +1 312 228 3197
M + 773 320 2558
alex.sharrin@am.jll.com

Alex Geanakos
Director
T +1 212 209 4506
M + 203 451 6856
alex.geanakos@am.jll.com

Travis Land, SIOR
T +1 713 985 4624
M +1 832 483 2422
travis.land@naipartners.com
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