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EXECUTIVE SUMMARY

THE OFFERING

Jones Lang LaSalle (“JLL"), as exclusive advisor to ownership,
has been retained to market for sale the fee-simple interest
in the Troy Distribution Center, a fully occupied, 211,925
square foot industrial facility located in the affluent suburb of
Troy, OH (the “Offering”, the “Property”, or the “Asset”). Built
in 1996 and situated less than a half-mile from Interstate 75
and less than 15 miles from the Dayton International Airport,
the Property represents the opportunity to acquire a well-lo-
cated and highly functional distribution center strategically

located in the Upper Valley submarket of Dayton.

This two-tenant facility is 100% leased with just over half of
the Property occupied by an investment grade tenant with
more than a decade of tenure (Hobart is a wholly owned sub-
sidiary of lllinois Tool Works (ITW), ITW currently has an A1
long-term rating from Moody’s and an A+ S&P rating). The
Troy Distribution Center is a well-positioned, cross-dock
asset being offered to investors at a basis below replace-
ment cost in a historically low-vacancy market with strong
rent growth. The Asset has in-place WALT of 2.8 years or 7.4
years with all options exercised; 47% of GLA is assumed to
roll to a market rate renewal option in year 3 of the analysis,
creating income growth during the hold period while avoiding

significant leasing costs.

211,925 Sk

TOTAL RENTABLE AREA

2

TENANTS

6.9 Years

WEIGHTED AVERAGE TENURE

2.8 Years

WALT

1.4 Years

FULLY EXTENDED WALT

13%

MARK-TO-MARKET
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EXECUTIVE SUMMARY

Investment Highlights TROV

© DISTRIBUTION CENTER

The Troy Distribution Center offers immediate access to the four-way P e e

Interstate-75 Interchange through West Market Street (State Road 55), ‘

creating an easy connection to Interstate-70 to the south

Asset is set 10 to 15 minutes north of Dayton International Airport and DAYTON 7% COLUMBUS 7%
downtown Dayton is reachable in less than 20 minutes ) INTERNATIONAL AIRPORT

All major Midwest markets are reachable from the Property within a one- ' DAYTON

day truck drive, as well as New York City, Toronto, and a large portion of the
southeast United States

Hobart, a wholly-owned subsidiary of lllinois Tool Works (NYSE: ITW,
Moody’s: A1, S&P: A+), operates within 53% of the Property

Gl

Troy has been Hobart’s main home since the company’s founding in the ear-
ly 1900’s, the Hobart corporate headquarters is located just 3 miles from
the Offering CINCINNATI
- The warehouse space utilized by Hobart within the Troy Distribution
Center is vital to the company’s storage and shipping operations,
allowing investors confidence of assured and consistent cash flows

With an 11+ year tenure at the Troy Distribution Center and current term ﬁ
through May 2029, Hobart has displayed significant commitment to the As-
set and has long been a notable piece of the Troy industrial market




EXECUTIVE SUMMARY

Investment nghllghts ( @ STAONG FUNDAMENTALS IN

THE DRYTON MARRET AND
- N N UPPER URLLEY SUBMARKET

@ ABILITY TO GREATE SIGNIFICANT @ BLUE-COLLAR - Fromthe start of 2022 through 2024
GASH FLOW GROWTH BY MARRING BASED LOGAL PR =
|N-P_A[}E HENTS T[] N”,\HHET EGUNUMH W TH of new product). Over the same three-year

stretch, warehousing and distribution center

- JLL estimates in-place rents to be roughly 15% “VIPRESS”’E rents grew by more than 8.4%
sreliony GLARal: e Faiias | N [} [] M E I.EU EI.S - Industrial vacancy in the Upper Valley has
In-place rent roll is made up by a long-tenured, remained below 4% on average since the

More than 58% of the
overall workforce that live
within 10-miles of the Troy
Distribution Center are
blue-collar employees

start of 2022 while average year-over-year
rent growth has been in excess of 5% over
the same timeframe, displaying significant
tenant demand and competition amongst
users seeking out industrial space in the

investment grade tenant with nearly 10 years of
term if both remaining options are exercised, as
well as a newer tenant whose rent can potentially
be marked up upon the February 2027 onset of

their remaining FMV option
- The average household

No obligation from Landlord to provide any income in this 10-mile submarket
SRENS (ETPROMEmEs ATEmee Biretie) epHens radius ($86k per year) is - Warehouse supply in the high barrier
be exercised nearly 30% above the U.S. to entry Upper Valley remains tight with
- Strong user demand in the overall Dayton average, as you move in no supply currently proposed or under
industrial market has led average asking rates up within 3-miles of the Asset, construction and just 150k SF delivered
into the $5.00 - $5.25 PSF range, representing 7% the average household since 2013
average annual rent increases between 2021 and income increases to more
2024 than $98k per year
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Located in the Dayton, Ohio MSA, the Property is in an ideal location for users looking to transport

DRIVE TIME ANALYSIS

e e efficiently. Ease of access to Interstates 70, 75, and 675 make Dayton an ideal centralized location
ea o n n e ct|"Ity for companies seeking to service customers across the greater Midwest and along the East Coast.

This is further confirmed when looking into driving distances to key cities across the U.S. and Cana-

goods throughout the country. The immediate proximity to a highly-connected interstate system

gives tenants within the Troy Distribution Center a competitive edge when looking to move product

da, as seen in the table below.

CITY DRIVING DISTANCES

TO THE MIDWEST, EAST COAST, AND SOUTHEAST

CINCINNATI 74 Miles CHARLOTTE 476 Miles

SO EIE 75 Miles BALTIMORE 508 Miles

INDIANAPOLIS 114 Miles ATLANTA 534 Miles
LOUISVILLE 173 Miles RICHMOND 530 Miles

DG 191 Miles PHILADELPHIA 547 Miles

CLEVELAND 219 Miles MEMPHIS 554 Miles

PITTSBURGH 270 Miles KANSAS CITY 604 Miles

CHICAGO 301 Miles L ALLLS 611 Miles

NASHVILLE 345 Miles OTTAWA 654 Miles

S LGS 362 Miles MINNEAPOLIS 685 Miles

\N\ MILWAUKEE 369 Miles LIS 732 Miles
TORONTO 419 Miles BOSTON 838 Miles

WASHINGTON D.C. 474 Miles JACKSONVILLE 860 Miles




GONTACTS

TRANSACTION LEADS

SEAN DEVANEY ED HALABURT ROSS BRATCHER
Senior Managing Director Managing Director Senior Director
630.430.8918 312.228.2007 502.489.2274
Sean.Devaney@jll.com Ed.Halaburt@jll.com Ross.Bratcher@jll.com

LOCAL MARKET EXPERTS

MARK VOLKMAN TOM FAIRHURST
Senior Managing Director Managing Director
513.252.2123 513.297.2511
Mark.Volkman@jll.com Tom.Fairhurst@jll.com
FINANCING
BRIAN WALSH LUCAS BORGES
Senior Director Senior Director
708.704.7600 312.300.7303
Brian.Walsh@jll.com Lucas.Borges@jll.com

TRANSACTION SUPPORT

CAMERON CHANDRA ALEX MOSS
Associate Analyst
914.354.3861 224.280.3684
Cameron.Chandra@jll.com Alex.Moss@jll.com

JLL

Jones Lang LaSalle Americas, Inc. or its state-licensed affiliate (‘JLL") has been en-
gaged by the owner of the property 1260 N. Brukner Dr (Troy Distribution Center)
to market it for sale Information concerning the property described herein has been
obtained from sources other than JLL, and neither Owner nor JLL, nor their respec-
tive equity holders, officers, directors, employees and agents makes any representa-
tions or warranties, express or implied, as to the accuracy or completeness of such
information. Any and all reference to age, square footage, income, expenses and any
other property specific information are approximate. Any opinions, assumptions, or
estimates contained herein are projections only and used for illustrative purposes
and may be based on assumptions or due diligence criteria different from that used
by a purchaser. JLL and owner disclaim any liability that may be based upon or related
to the information contained herein. Prospective purchasers should conduct their
own independent investigation and rely on those results. The information contained
herein is subject to change. The Property may be withdrawn without notice. If the re-
cipient of this information has signed a confidentiality agreement regarding this mat-
ter, this information is subject to the terms of that agreement. ©2025. Jones Lang

LaSalle IP, Inc. All rights reserved.



