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DISCLAIMER

Jones Lang LaSalle Americas, Inc. or its state-licensed affiliate (“JLL”) has been engaged by the owner of the property to market it for sale. Information concerning the property described herein has been obtained from sources other than JLL, and neither
Owner nor JLL, nor their respective equity holders, officers, directors, employees and agents makes any representations or warranties, express or implied, as to the accuracy or completeness of such information. Any and all reference to age, square footage,
income, expenses and any other property specific information are approximate. Any opinions, assumptions, or estimates contained herein are projections only and used for illustrative purposes and may be based on assumptions or due diligence criteria
different from that used by a purchaser. JLL and owner disclaim any liability that may be based upon or related to the information contained herein. Prospective purchasers should conduct their own independent investigation and rely on those results. The
information contained herein is subject to change. The Property may be withdrawn without notice. If the recipient of this information has signed a confidentiality agreement regarding this matter, this information is subject to the terms of that agreement.
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Jones Lang LaSalle Americas, Inc. ("JLL") is pleased to present Legacy Village ("Legacy"
O F F E RI N G or the "Property") - the iconic off-campus community at University of Notre Dame ("Notre
Dame," "ND," or the "University"). Legacy Village has been 100% occupied or more every
year since its delivery in 2009, and is over 100% leased for the 2025-2026 and 2026-2027
academic years, with 88 residents this year and 95 for next year. The Property has also

leased 10 of 14 townhomes for the 2027-2028 academic year. The Property allows for

2nts to pull in additional roommates for the two largest bedrooms in each townhome,

84 leases each year. Performance at Legacy Village is as consistent as any

in the nation, with full clarity into the next two years' rent rolls.

Address Legacy Village Ct
Legacy Village holds a special reputation among Notre Dame students as the most desirable and competitive off- City, State South Bend, IN
campus place to live, driven by quality, community, and the Property's integral role in the student experience at Vintage 2009
Notre Dame. This is demonstrated by the Property's exceptional pre-leasing velocity, filling up two years in advance Distance from Campus 0.49 Miles
. . . . Townhomes 14
of every lease cycle; students have to sign leases by their sophomore fall at the latest for an opportunity to live at By el s
Beds per Townhome 6 bedrooms with optionality
Legacy Village, and the Property consistently requires extra beds to satisfy demand within the groups that are able for up to 8 total beds

Leased Beds - 25/26 AY 88
Leased Beds - 26/27 AY 95
Occupancy 100%+
SF/Townhome 3,200 SF

to secure leases.

Legacy serves as the intersection of off-campus living and Notre Dame football. The Property hosts regulated,
monitored outdoor activities in its parking lot before every Notre Dame football game. The Property is known
among the student body as an extension of the Notre Dame experience, a reputation that no other property in the

market holds. Legacy is also included as a stop on Notre Dame's tours for prospective students.

Code Townhome
Layout 6x6
Current ownership at Legacy Village has operated the Property without additional scale in the market. Legacy Townhome Count 14
provides investors with the opportunity to step into highly consistent cash flow with a blueprint for future operations, Bed Count 84

. L SF
while owning iconic real estate at Notre Dame.
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HIGHLIGHTS

Legacy Village’s performance is as strong as any student housing property
in the nation. Since delivery in 2009, the Property has been at least 100%
leased every year. For every year in the past decade, Legacy has pulled
additional residents to share bedrooms, pushing occupancy beyond 100%.
Demand for Legacy Village is so strong that students must sign leases
by their sophomore fall; the Property has 95 signed leases for the
2026-2027 academic year, and in its first day of leasing for 2027-2028,

the Property leased 10 of 14 homes.

Part of the reason that Legacy has achieved such exceptional performance
is because of the Property’s role in Notre Dame student life. Legacy
offers a tight-knit social community for its residents, and it also serves as
a gathering place for parents and students on football gamedays. The
Property hosts security-regulated gameday activities that have become
an iconic component to the Notre Dame football and overall student
experience. This is a key selling point for residents which separates Legacy

from any other student property in South Bend.

Top 15 University Nationally with
High-Income Tenant Demographic

to Support Future Rent Growth

Legacy Village offers investors exposure to one of the most famous universities
in the nation. Notre Dame is the #12 ranked university in the nation by College
Consensus, which considers the average of Forbes, Money, and U.S. News
& World Report. Notre Dame’s student body has a median parental income of
$238,000 — 57% above the national average. This high-earning demographic
supports future rent growth for Legacy Village, which has easily leased at high

rents given outstanding demand.

Newly Upgraded Units

Over the past five years, current ownership has spent over $750,000 on
upgrading townhomes with new flooring, appliances, paint, furniture, and water
& HVAC systems. This spend represents $56,000 per unit. Legacy Village has
received a complete overhaul that a new owner can step into without the need for

unit upgrades in coming years.

Clear Operational Playbook
Current ownership at Legacy does not
operate any other student housing
in South Bend or other markets. The
existing operating model is replicable
by any future owner and has a 16+
year track record of success at the
Property. Legacy Village offers highly
consistent cash flows with strong future
transparency given the long runway of

future leasing already achieved.
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P E R F O R M A N C E Legacy was the most competitive housing you could
apply for at ND. When | was there we had to apply for
S P O T L I G H T a senior year spot the summer after freshman year,

so two full years before we actually got to move in.

The Property has been 100%+ occupied every year Once the applications open you have only a day or so

since 2009 while averaging 5.7% base rent growth to get all your stuff together or you won't get it. 8§y
from2020-2027. The Property has already leased MATT, Class of 2021, Former Resident
10/14 homes for 2027/2028.
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UPSIDE OPPORTUNITIES

Legacy has a firm market position at ND that has resulted in perfect
occupancy since delivery. New ownership can still take steps to make
the resident experience at Legacy even more special, and ensure no
other market property can match its unique offering.

SHED UPGRADE

Legacy Village has storage sheds by its parking lot

in the portion of the lot where parents and students
congregate on gameday mornings. This shed and
parking area can be transformed into an amenity area
that supports the resident and gameday experience.
Simple additions such as games like cornhole, or
capital upgrades such as a resident clubhouse or
retractable gameday pavilion and projector screen
would be additions that improve resident life and align

closely with Legacy's brand.

DORM BRANDING

Students at Notre Dame live in the same dorm each year

while on-campus, and senior year living is largely driven
by dorm culture; most students live with dorm friends and
will often pass houses down year-to-year. Legacy Village
currently does not play into this trend. By allowing residents
to customize the fronts of their houses with dorm signage,
or offering specials to dormmates inheriting a townhouse
will add to Legacy's importance to the community and

secure lease momentum for years to come.

SPONSORED EVENTS

Given both Notre Dame's emphasis on community

traditions and Legacy's success as a hub for gameday
activity, Legacy can sponsor and coordinate future
events both on-site and off-site, such as service events,
pickleball tournaments, or senior week celebrations
sponsored by the Property. No other property in
South Bend does this - reflecting another area in
which Legacy can be a community leader and drive

engagement while uplifting the wider community.
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NOTRE DAME

SNAPSHOT

Notre Dame is among the most recognizable universities globally.
ND is the preeminent Catholic university, offers top fifteen
academics in the nation, and fields one of the strongest football
teams in the nation every year. This diverse student experience
has driven a 65% increase to applicants over the past decade, an

11% acceptance rate, and an outstanding 99% retention rate.

Given the University's selectiveness, the demand pool for student
housing is very predictable in South Bend. The University has
grown by 6% over the past decade, but keeps their class sizes
very consistent. Legacy Village faces approximately the same
capture ratio every lease-up, and every lease-up the Property has
filled by the fall of the academic year two cycles in advance. This
did not change upon delivery of The 87, and there is no longer
any development in the off-campus pipeline. Legacy Village's
consistent performance reflects the predictable nature of this

student market and the Property's desirability.
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PROPERTY
EXTERIORS




INTERIORS

New Stainless-Steel Appliances
Fully Furnished Units
Multiple Common Areas
Large Bedrooms

Modern Bathroom Amenities




COMMON AREAS

& AMENITIES
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©2025 Jones Lang LaSalle IP, Inc. All rights reserved. This presentation has been prepared solely for informational purposes. The presentation is confidential and may not be reproduced. The contents of this presentation are not
to be construed as legal, accounting, business or tax advice. About JLL: For over 200 years, JLL (NYSE: JLL), a leading global commercial real estate and investment management company, has helped clients buy, build, occupy,
manage and invest in a variety of commercial, industrial, hotel, residential and retail properties. A Fortune 500® company with annual revenue of $20.8 billion and operations in over 80 countries around the world, our more than
110,000 employees bring the power of a global platform combined with local expertise. Driven by our purpose to shape the future of real estate for a better world, we help our clients, people and communities SEE A BRIGHTER WAYSM.
JLL is the brand name, and a registered trademark, of Jones Lang LaSalle Incorporated. For further information, visit jll.com. The information contained herein is proprietary and confidential and may contain commercial or financial
information, trade secrets and/or intellectual property of JLL and/or its affiliates. Although the information used in this presentation was taken from sources believed to be reliable, there is no representation, warranty or endorsement
(expressed or implied) made as to the accuracy, reliability, adequacy or completeness of any information or analysis contained herein. JLL expressly disclaims any and all liability that may be based on such information, errors therein
or omissions there from. Certain information in this presentation constitutes forward-looking statements. Due to various risks, uncertainties and assumptions made in our analysis, actual events or results or the actual performance of
the types of financing and values covered by this presentation may differ materially from those described. The information herein reflects our current views only, are subject to change, and are not intended to be promissory or relied
upon. Any opinion or estimate of value of any asset in this presentation is based upon the high-level preliminary review by JLL. It is not the same as the opinion of value in an appraisal developed by a licensed appraiser under the
Uniform Standards of Professional Appraisal Practice. JLL expressly disclaims any liability for any reliance on any opinion or estimate of value in this presentation by any party.

Real estate brokerage services are provided through Jones Lang LaSalle Americas, Inc. or Jones Lang LaSalle Americas (lllinois) LP. Jones Lang LaSalle Americas, Inc. is a licensed real estate broker in 49 states. CA RE license
#01223413 and NV RE license #B.1001002.CORP. Jones Lang LaSalle Americas (lllinois) LP is a licensed real estate broker in lllinois. Corporate headquarters are located at 200 East Randolph Drive, Chicago, IL 60601.

Mortgage brokerage services in Nevada are provided by JLL Nevada Inc.
Loan origination and servicing services are provided by JLL Real Estate Capital, LLC.

Securities brokerage services are provided by Jones Lang LaSalle Securities LLC or HFF Securities LP, members of FINRA/SIPC.
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