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R_ RIVER
RIDGE
Property Overview

Address @
4608 US-280, Birmingham, AL 35242

Size Financials
172,318 SF As-Is NOI: ~$2.77M @
23.7AC

10-Yr CAGR: ~2.6%

Investment Highlights

@ Located in the Highly Sought After Mountain Brook /

Year Built 2&9 Occupancy o

2001 98% S

Meadowbrook Submarket - S165K AHHI

Major Tenants
Highly Sought After US-280 Retail Corridor
£ N 90K+ VPD
(shadow) ~ Significant Leasing Momentum
| § | 3 New Anchor Leases Executed Within the Past 24

Premier Dem ograp hics Months at Significant Rent Spreads

3 MILE 5 MILE 7 MILE Multi-Anchor Drawing Power & Grocery Anchored

POPULATION @ via Super Target Shadow

2025 Estimate 48,245 106,814 214,450

2025 Daytime Pop. 57,246 122,730 240,430 B Value Add Potential via Near Term Mark-to-Market
Opportunities

2025 Estimate $141,805 $165,180 $151,338

BACHELOR'S DEGREE OR HIGHER | - . . . . .

025 Estimate o o p— Minimal Capital Expenditure Requirements
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US-280 Retail Corridor

River Ridge is located in Birmingham’s most sought after retail corridor, with over 5 million SF of inventory and a 97% occupancy rate.

29M+ 97%

Visits to US 280 Retail
Corridor in Past 12 Months Retail Occupancy
(Placer.Al)
30 Mile 90,000+
Extended Trade Area Avg. Daily Traffic Count

30 Min

Avg Dwell Time

5.1M SF

Retail Inventory

THE SUMMIT BIRMINGHAM
9 Million Annual Visits

inrerstare

&

106,171 VPD

+/- 6 MILES

BROOK HIGHLAND PLAZA

VILLAGE AT LEE BRANCH
3.3 Million Annual Visits

SHOPS AT

TATTERSALL PARK GOLF GALAXY

e

INVERNESS CORNERS

-_—

INVERNESS PLAZA

L4

GRANDVIEW MEDICAL CENTER
« 648,800 Patient Encounters P
« $44 million Capital Investments
« $265 million Payroll

« 2.8 Million Annual Visits

« 89th Percentile - Most
Visited Shopping

Centers in Alabama

90,362 VPD

SHOPS OF THE COLONNADE

PATCHWORK FARMS



@I

I\/Ieadovvbrook - One of Alabama’s Most Affluent Submarkets

Luxurious Residential Market

Affluent Demographics
& Top Schools

Super-Regional Access

Home Sales over $1 million

S570K+

Avg. Home Sales Price

60+

$160,000

Average Household

Four

of the Top 5

f inrersare

5

Direct access from US-280 and within 2 miles of

106,000 VPD |

@ 90,000 VPD

$571 M Overall Community Benefit

$860+ MILLION 700+ ACRES

(Past 36 Months) (Past 36 Months) Income Public Schools in AL 1-459, providing direct access to Birmingham and
(5-Mile Radius) (5-Mile Radius) surrounding submarkets.
@ . N SN
oc4 ®
$1.2M sa.85M M A ©) Ol Ovarion Club
ﬁ ﬁ m@g@ Invitation-Only, 18 Hole Golf Club
(E:-’) “ #5 Course in Alabama (Golf Digest) The Bray &t Libery

> Mixed Use Development Under Construction
% @Eﬁ] ﬁ@ﬂ@@m{@f DEVELOPMENT POTENTIAL OVERALL FOOTPRINT

$9.4M

$d.aM

Heatharweed Golf Club

Semi-Private, 18 Hole Golf Club

$2.8M

A
$1.2M  $2,0M

A A

IVErEss Coul (Elub)

$ﬂoé}m Private, 18 Hole Golf Club

n

&

S 64

Rated Hardest Course in Alabama (J

\
e

?

Lo

Premier School Systems
River Ridge is surrounded by 4 of the Top 5 Public High Schools in AL and 2 of the Top 5 Private Schools in Birmingham.

Mountain
Brook HS
« 1,100+ Students

« #3 Ranked High School
in Alabama

@ Spain
Park HS
« 1,300+ Students

« #8 Ranked High School

inAlabama in Alabama

Vestavia
Hills HS

« 1,500+ Students

« #4 Ranked High School

Oak
Mountain HS
« 1,600+ Students

« #9 Ranked High School
in Alabama

Briarwood
School

« 1,800+ Students
« #4 Ranked K-12 Private

School in Birmingham
(14 Total)

SINGLE-FAMILY MULTI-FAMILY
1,312 HOMES 570 UNITS

Greystone Gl ane Courmiry Club
Private, 36 Hole Golf Club
Annual Host of Regions Tradition Tournament
(PGA Champions Tour Major)

SR

n

$ildlv

$1.9M

A

Westminster
School

« 600+ Students
« #3 Ranked K-12 Private

School in Birmingham
(14 Total)

§aL.70M
$1.6M A
A &1./40

Sheal Craek Clulb
Invitation-Only, 18 Hole Golf Club
#1 Course in Alabama (Golf Digest)
#50 Course in USA (Golf Digest)

$31.5M

A

[RECENT
HOME SALES

A
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Multi-Anchor Drawing Power

63%

of Annual Rent
New 15 Year Lease | 10% Increase over Prior Rent New 10 Year Lease | 30% Increase over Prior Rent Re p resen ted by An C h or

Strong Balance Sheet with robust earnings and limited debt Investment Grade Tenant - “A” S&P Tenants

10+ Yrs

20+ Years of Operating History New 10 Year Lease | 20% Increase Investment Grade Tenant / “BBB” S&P We|ghted Avg Anchor

~50% Below Market with No over Prior Rent Nearly 7 Years Term Remaining Term Remaining
Remaining Options 61 Locations Nationwide ~50% Below Market
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High-Performing Tenancy & Robust Sales National / Regional Tenant Mix
92% of th ied SF at River Rid
SAIGON NOODLE HOUSE IS INFES Wy A EIOIE is reop?esest(()efjcl:;laeNati:na;\;elgegliogrfal
+/-20% YOY Sales Increase Low +/-6.4% Occupancy Cost retailer, providing high-quality name
brands that attract customers to the center
cARRABBA'g HAIR BY KIM
ITALIAN GRILLo . Local
Exceptionally Low 3.8% Occ. Cost Healthy T-12 Sales . .
92% National / Regional
BUFFALO
WILD
WINGS )
Low 4.7% Occ. Cost New Lease Signed 2026

5.0% YOY Increase

DROP OFF LOCATION ATM
New Lease Signed 2025 New Lease Signed 2026

Dominant Shadow Anchor

Super Target Shadow
Recent Renovation
Necessity Grocer

Investment Grade Tenant «a” sep

Offering Summary
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Site Plan & Tenant Roster

Suite Tenant GLA ] Occupied
01 23,942 _ Available Riverview Rd
I  Unowned
02 34,904 ] Parcel Outline TR
03 45,588 = e =
— e =
4 = i e =
04 17,790 - = e =
= = 1|
06 9,001 = E
07 Availabl 2,395 ~
varabte ’ Cahaba 2.6 =
08  SAIGON NOODLE HOUSE 2,782 Grandview | AcCres = ==
09 5 568 € Apartment 5 E T
, 8 I =
Al Tk PSR RN IS
(324 Units) % E =
MEN'S WEARHOUSE’ =
10 6,600 e = CcARRABBA'g S
1 e BUFFALO = 2 e e ks
, FEEPEREEREREEEEC P EC e — 2 Z 5
11 cAﬁAﬁAﬁEBRIEMAS 6’692 L] HH’HHHHHHHHHH* hmu&g o B = % % %
T T = N = "y, == 2
] I = == i - = |
12 3,500 = = _=
E = = AT
o = £ E S =S E >
16 Available 1,450 : “E ES == == _ ‘ MEN'S WEARHOUSE'
17 BROWS THREADING 1499 “F == =S =£
AND WAXING ’ FHHHHHHH- S e = == =0z
TR
18 3’050 ka|\\\|\\|\\ [LEEEETETTE ;
(Shadow) GHHHHE T =
19 o WiLD 6,375 E =
WINGS : - ST
. . ‘ = NS\
20 Hair by Kim 1,182 DD HHHHH- - = == -~
ATM ) . |~ //////'% %
7 R
é/ Key Dr
TOTAL 172,318 :
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Investment Sales Advisors

JIM HAMILTON
Senior Managing Director
404.942.2212
jim.hamilton@jll.com

ANDREW KAHN

Director
404.942.2220
andrew.kahn@jll.com

CHARLIE MERRIGAN

Analyst
404.995.2208
charlie.merrigan@jll.com

)JLL

BRAD BUCHANAN
Managing Director
404.942.3192
brad.buchanan@jll.com

ANTON SERAFINI

Sr. Analyst
404.995.2297
anton.serafini@jll.com

ANDREW MICHOLS
Vice President
404.942.2223
andrew.michols@jll.com

JOHN PERRY HILTON

Analyst
404.995.2098
jp.hilton@jll.com

Financing Advisors

GREGG SHAPIRO
Senior Managing Director
404.942.2208
gregg.shapiro@jll.com

HUNTER GOLDBERG
Director

216.973.4055
hunter.goldberg@jll.com

RIVER

RIDGE

Jones Lang LaSalle Americas, Inc. or its state-licensed affiliate (‘JLL") has been engaged by the owner of the property to market it for sale. Information concerning the property described herein
has been obtained from sources other than JLL, and neither Owner nor JLL, nor their respective equity holders, officers, directors, employees and agents makes any representations or warranties,
express or implied, as to the accuracy or completeness of such information. Any and all reference to age, square footage, income, expenses and any other property specific information are
approximate. Any opinions, assumptions, or estimates contained herein are projections only and used for illustrative purposes and may be based on assumptions or due diligence criteria
different from that used by a purchaser. JLL and owner disclaim any liability that may be based upon or related to the information contained herein. Prospective purchasers should conduct

their own independent investigation and rely on those results. The information contained herein is subject to change. The Property may be withdrawn without notice. If the recipient of this
information has signed a confidentiality agreement regarding this matter, this information is subject to the terms of that agreement. ©2025. Jones Lang LaSalle IP, Inc. All rights reserved.



