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- 31-story with £600,000 rentable square feet

- Rich exterior construction

- Concierge program for tenants

- Attached parking garage
- Lobby Café

- Dry cleaning services

- Adjacent to Interstate 45

- Easy access to Houston’s Bush Intercontinental Airport
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URBAN
WALKABILITY

- Over 2 million SF of - Market Street
shopping and dining - The Woodlands Mall

- Approximately 50 dining options - The Cynthia Woods
and over 200 specialty retailers Mitchell Pavilion

- 645 hotel rooms

- Connection to 220 miles
- 1,157 luxury multifamily units of hike and bike trails

- Direct access to The
Woodlands Waterway
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The Woodlands is one of Houston’s most desirable office markets, with seven
Fortune 500 corporate headquarters and many other Fortune 500 companies
having a presence in The Woodlands.

- 35 million square feet of office, retail, - Robust workforce and workforce - Pro-business, pro-growth attitude
hospitality, research, institutional development programs, including with attractive tax incentives for
and industrial space college bachelor’s and master’s degrees  qualifying companies

The Woodlands is an

award-winning master

planned community, RESIDENTS EMPLOYEES EMPLOYERS
balancing timeless

natural Se.tFlngS Wlth Job growth in The Woodlands has increased 17% over the past 5 years.
modern 11v1ng. (HOUSTON MSA = APPROXIMATELY 7%)



TheWoodlandsTowers.com

SCOTT FIKES
scott.fikes@jll.com
713.425.5866

JACK RUSSO
jack.russo@jll.com
713.425.1808

@JLc
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THE HOWARD HUGHES CORPORATION
1790 Hughes Landing Boulevard, Suite 600 | The Woodlands, Texas 77380

The Howard Hughes Corporation owns, manages and develops commercial, residential and mixed-use real estate throughout the U.S. Their properties in-
clude master planned communities, operating properties, development opportunities and other unique assets spanning 18 states from New York to Hawaii.
The Howard Hughes Corporation is traded on the New York Stock Exchange.
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I C Texas law requires all real estate license holders to give the following information about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e ABROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda_hampton @J”Com +1 214 438 6100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Daniel Glyn Bellow 183794 dan.bellow@jll.com +1 713 888 4000

Designated Broker of Firm License No. Email Phone
N/A N/A N/A
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Scott Fikes 519423 scott.fikes@jll.com +1 713 888 4000
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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