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AUSTIN HEADQUARTERS
2,300 Employees

h i
E Riverside Dr.

41,813 VPD

For Lease

® 2301 E. Riverside Dr., Blvd. A - Austin, TX 78741
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ORACLE ® PRESIDIUM

AUSTIN HEADQUARTERS FUTURE

2,300 Employees River Park
109-AC Mixed-Use Development

.
g 5.6M SF of Office Space + 350K SF of Retail
r-O ( r- \/( r\/ | ( \/\/ 5,000 Multifamily Units « 65K-SF Music Venue
................................. s Pleasant Valley R,
(@)
’7‘”5! 18,011 VPD

est. 2.6M Annual Visits
est. $118.1M Annual Retail Sales

4,000-SF, Class-A Office/Showroom/Retail Space

Located within the emerging Riverside corridor, the building Prce)
located at 2301A E. Riverside Dr. is a single-story office/retail CapMatro Light Rail
Blue Line Transit Center
building containing approximately 17,000 SF. ) ENDEAVOR -
EEEEEEEEEEEEEEE oncer y g
PROPOSED $o°‘
Riverside Place VO%\“Q;«\‘
37.5-AC Mixed-Use Development vi@\
1,599 Residential Units « 7 Live-Work Units Q@‘“oﬁ,
739K SF of Office Space « 161K SF of Retail/F&B Space e
° ° 32,499-SF Theater « 9,001-SF Market/Brewery
Building & Space Features
8 102 Units |
This space offers great exterior signage and direct glass storefront access. 8
41,813VPD

Distinctive Exterior Design
with Metal and Wood Accents
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ACE MART,|
RESTAURANT |
e
‘71"2’,9 B EZPAWN

Advance[s="
“mobile AutoPartslee

18' Ceiling Heights

| 92 Units i
Exterior Signage Available 3 swow %
27 Townhore:) R
Kitchen in Suite !
(336 Units
562 Uit

LOCATION 2301 E. Riverside Drive, Bldg. A - Austin, TX 78741
Parking Ratio AVAILBLE SPACE Suites 100 & 150
3.6 /1,000 SF Free Surface Spaces

VACANT SF 4,000 SF

¢ E.Riverside Dr. (x1 Access Point)
ACCESS [ VISIBILITY e Willow Creek (x1 Access Point) bl
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5 Minutes

-~ ) == AUSTIN-BERGSTROM
7 ABIA 10 Minutes 77 = INTERNATIONAL

AIRPORT
Minutes from Southshore retail, Oracle Campus, and

“l thriving residential area with strong demographics
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AREA DEMOGRAPHICS
Estimated Total Population
Estimated Total Households
Average Household Income

Estimated Daytime Population

" A P

E. Oltorf St.

28,215 VPD

1 MILE
33,869
18,121
$91,011
27,794

T

Sl
MARIPOSA FLATS

¥

JEWEL APTS
§ 106 UNITS

EASTON HILLS APTS
134 UNITS - (8

g2z unitsf

A PARKER LANESS
135 UNITS T

3 MILES
152,983
74,420

$136,450

259,375

ARRAY APTS
388 UNITS

5 MILES
335,365
153,185
$129,883
507,846

ALISTER APTS

SOUTH SHORE
DISTRISC'I

-
506 UNITS 5=

o SOLARIS APTS

562 UNITS

158 UNITS J851Willow Creek Dr.

8,430 VPD

S ALTURA
W 256 UNI

SOUTH SHORE
300 UNITS

APTS
TS

§ THE MARLOWE
S 324 UNITS B

Fwarerioo conpos ™
59 UNITS

AZUL llpﬁrESSPID?E § 2,300 Employges ] r
295 UNITS , & "

'MESH/APTS
§ 213 UNITS

e
PROPOSED M
iz fomk LA IS
MULTIFAMILY, DEVE! LDP!E NT
31 COND:

UNITS &

BELL LAKESHORE
338 UNITS,

THE COLLECTION
A 713 UNITS

est. 2.6M Annual Visits
" est. $118.1M Annual Retail Sales

OVATION APTS
1 INITS .

gl ABRINTON B8

SOUTH SHORE S

. %
MIXED.USE ';ﬂ%‘e iy 7t
DEVELOPMENT S % (/%

348 UNIT) »

308 UNITS

£ S/ ARBOR POINTE

344 UNITS

OLTERA APTS
300 UNITS

@)L

B
S Pleasant Valley Rd.

18,011VPD
r

RIVER|PARKS]
MIXED,USE DEVELOPMENT}
11,?09_ M‘E!T‘[IFAMIL\' UNITS
$ 4600 HOTEL ROOMS)
"h—‘ 3‘9MFE"F-EEE.
(RS 436K SFRETAILTSSS
= 60K SF MEDICAL SPACE. ¥

" RIVERSIDE FARMS |
34 CONDOUNITS
9 /4
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11-2-2015
/i\\ Information About Brokerage Services @

C Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords. Py

TEEAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
* A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
+ Put the interests of the client above all others, including the broker’s own interests;
* Inform the client of any material information about the property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property management
agreement. An owner's agent must perform the broker's minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent must perform the broker’s
minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must
state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
* Must treat all parties to the transaction impartially and fairly;
* May, with the parties’' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out
the instructions of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must
place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below
and retain a copy for your records.

Jones Lang LaSalle Brokerage. 591725 Renda.Hampton@jll.com +1 (214) 438-6100 N/A N/A N/A N/A
Licensed Broker /Broker Firm Name or License No. Email Phone Licensed Supervisor of Sales Agent / License No. Email Phone
i Assaciate

Primary Assumed Business Name

Daniel Glyn Bellow 183794 Dan.Bellow@jll.com +1 (713) 888-4000 Matthew Underhill 457570 Matthew.Underhill@jll.com +1(512) 368-7381
Designated Broker of Firm License No. Email Phone Sales Agenct [ Associate’s Name License No. Email Phone
BuyerTenant/Selier/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0
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11-2-2015
/i\\ Information About Brokerage Services @

C Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords. Py

TEEAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
* A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
+ Put the interests of the client above all others, including the broker’s own interests;
* Inform the client of any material information about the property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property management
agreement. An owner's agent must perform the broker's minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent must perform the broker’s
minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must
state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
* Must treat all parties to the transaction impartially and fairly;
* May, with the parties’' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out
the instructions of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must
place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below
and retain a copy for your records.

Jones Lang LaSalle Brokerage. 591725 Renda.Hampton@jll.com +1 (214) 438-6100 N/A N/A N/A N/A
Licensed Broker /Broker Firm Name or License No. Email Phone Licensed Supervisor of Sales Agent / License No. Email Phone
i Assaciate

Primary Assumed Business Name

Daniel Glyn Bellow 183794 Dan.Bellow@jll.com +1 (713) 888-4000 Joshua Green 591725 Joshua.Green@jll.com +1(512) 861-3434
Designated Broker of Firm License No. Email Phone Sales Agenct [ Associate’s Name License No. Email Phone
BuyerTenant/Selier/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0
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contacts

For over 200 years, JLL (NYSE: JLL), a leading global commercial real estate and investment management company, has helped clients buy, build, occupy, manage and invest in a variety of commercial, industrial, hotel, residential and retail properties. A
Fortune 500® company with annual revenue of $20.9 billion and operations in over 80 countries around the world, our more than 103,000 employees bring the power of a global platform combined with local expertise. Driven by our purpose to shape
the future of real estate for a better world, we help our clients, people and communities SEE A BRIGHTER WAY*". JLL is the brand name, and a registered trademark, of Jones Lang LaSalle Incorporated. For further information, visit jll.com.
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