Comal Plaza

607 South Business 35

New Braunfels, TX 78130

For Lease
+27,949 SF Available
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Floor Plan - £27,949 SF
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Communities like New Braunfels are unique. Refined by old-world German and Hispanic
heritage and complemented by an affordable and unmatched quality of life, it's no wonder we
now rank as the second fastest-growing community in the United States. New Braunfels also
boasts exceptional transportation networks, multiple universities within a 30-minute drive,
and a pro-business leadership, tax and regulatory environment. New companies such as CBE,
NEXUS, Tenet Healthcare and CGT have already realized the advantages of a growing, well-
trained, 500,000-person-strong workforce. These recent expansions and relocations have further
strengthened our industry bases in manufacturing, healthcare, logistics and distribution, and
aviation businesses. Plus, with over 300 days of sunshine a year and 550+ acres of outdoor Contact

water recreation, including Schlitterbahn (America’s #1 waterpark), New Braunfels is the premier

destination for work — and play - year round.
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A Information About Brokerage Services
I C Texas law requires all real estate license holders to give the following information about c—
. . OPPORTUNITY
2 —_— brokerage services to prospective buyers, tenants, sellers and landlords.
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v@' ’ TYPES OF REAL ESTATE LICENSE HOLDERS:
L e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
(\v" e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.
S
5 % Vil A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
G, S \\‘ e Put the interests of the client above all others, including the broker’s own interests;
Creek Dr- 6& e Inform the client of any material information about the property or transaction received by the broker;
& e Answer the client’s questions and present any offer to or counter-offer from the client; and
N . o Treat all parties to a real estate transaction honestly and fairly.
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4, 3 New Braunfels A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:
(o)
%, TX 78130, USA , .
%p AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
% usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
2/3 above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully
4 CaCilne negotiable.
% %
%& I % AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
9% ¢ written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
%\\‘?J O material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
\L&\* Highland 4 o% l (@Relyaumo pagts seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.
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% (/’55,9 %\% 2 ) AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
S Q ) COURTYARD Obo/. . K . . .
S, U-HAUL = l u PLAZA ik ¢ agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
/7% TBFI’W < M underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
@0(,@ Y < S = e VALM,OARK or Drive e Must treat all parties to the transaction impartially and fairly;
‘ée‘z’ »@e% /70@ Qe“* «rad® cen ® e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
9 50 =4 buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
% & o' gast -5
% of oo . GRANZINS con. Y- » e Must not, unless specifically authorized in writing to do so by the party, disclose:
Q O\\@O* T S o that the owner will accept a price less than the written asking price;
%@ \)x\@\\ @ 2 B o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
v, 0 EEZPAWN“’“ we % = o any confidential information or any other information that a party specifically instructs the broker in writing not to
S NS . cricket disclose, unless required to do so by law.
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3, o) ot® 2 AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
< e ado“ % buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.
£ ke @ oo™ oo @ 5
S %a ccUS Bvd. Walmart Z{D e\\‘e(\?\\ o0 eN? TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
2 $a(g\5 - ® « e\gvﬁ e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
N K88 o Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
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\@Q’ /(/,7%_ g‘} b §® ) o - LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
QJ«O) /’”A/a ’55/ VAN RS %0 < Q;\b@ 4%%@0 you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.
S a2 C@ S S, S & e %, :
Jones Lang LaSalle Brokerage, Inc. 591725 renda_hampton@JII_Com 214-438-6100
Licensed Broker /Broker Firm Name or License No. Email
Primary Assumed Business Name
Daniel Glyn Bellow 183794 dan.bellow@)jll.com 713-888-4001
Contact Designated Broker of Firm License No. Email Phone
—
Licensed Supervisor of Sales Agent License No. Phone
JLL ==LEGACY Aessate” e
Ben Jordan 654643 ben.jordan@)jll.com 210-308-9888
Ben Jordan John Worthen Mike Ybarra Sales Agent/Associate’s Name License No. Email Phone
(210) 293-6840 (210) 839-2007 (830) 625-6400
ben.jordan@jll.com john.worthen@jll.com mike@legacycommercial.com _
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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_— brokerage services to prospective buyers, tenants, sellers and landlords.
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TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
o A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;

Inform the client of any material information about the property or transaction received by the broker;

Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591 725 renda_ hampton@j”_com 214-438-6100

Licensed Broker /Broker Firm Name or License No. Email
Primary Assumed Business Name
Daniel Glyn Bellow 183794 dan.bellow@jll.com 713-888-4001
Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/ License No. . . Phone
Associate john.worthen@jll.com
John Worthen 452366 210-839-2017
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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