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These exceptional properties
offer multiple lucrative
development opportunities
with outstanding commercial
visibility along US HWY 80
and Spur 557, one of Terrell’s
highest-traffic transportation
corridors. The strategic location
captures maximum exposure
from daily commuters and
regional travelers, delivering
unparalleled visibility for
your commercial investment.
Positioned to capitalize on
Northspur’s growing 1,500+
home master-planned
community, these commercial
sites benefit from an on-site
customer base in one of Dallas’
fastest-growing suburban
corridors. With Tracts 1-3
already zoned commercial
and Tract 4 perfectly suited
for self-storage (as detailed
in a Development Agreement
between the City of Terrell and
District); this prime real estate
represents an exceptional
chance to establish your
business presence in Terrell’s
premier commercial corridor.
All tracts have utilities available
to the site, ensuring immediate
development readiness.
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OVERALL DATA DEVELOPMENT DATA

LOTTYPE LOTS W/IN
UNITS LOT MIX FLOODPLAIN

40'X 110"
SINGLE FAMILY LOT 99 - 40' (46%)
215 92 - 50' (43%) 51
50' X 110' 24-70' (11%)
SINGLE FAMILY LOT 3540 (19%)
158 - 50 (79%)

6-70' (2%)

70' X 110
SINGLE FAMILY LOT

IDE SINGAE— N ‘ ! TOTAL 1,527
WY Lore Y py L " (3)PENOTES LOT WITHIN CURRENT FLOODPLAIN
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68 - 40' (48%)
73-50' (52%)

103 - 40' (59%)
71- 50" (41%)
N 4-40' (36%)
MODEL 7. 50 (84%)

309 - 40 (42%)

w PH 1 TOTAL 401 - 50 (54%)
30-70' (4%)

144 - 40’ (55%)

264 120 - 50 (45%)

GRAPHIC SCALE
227 227 - 40' (100%)

139 - 40' (47%)
296 157 - 50 (53%)
I -~ 819 - 40' (53.6%)
o~ ) Project Total 1527 678 - 50' (44.4%)
=~ 40' WID| SJFJQLE / ; 30-70' (2.0%)
_ FAMILYLOTS|

NOTE: SITE LAYOUT OF RESEARCH AND TECHNOLOGY DISTRICT IS
SHOWN FOR REFERENCE PURPOSES ONLY

EXISTING
FLOODPLAIN

PREPARED FOR: PREPARED BY:

GM . . |.
Engineering & Surveying
2559 SW Grapevine Pkwy, Grapevine, Texas 76051
817-329-4373
S I AMOOD TXEng Firm # F-2944 | TxSurv Firm # 10021700

8433 Enterprise Circle, Suite 100
_ Lakewood Ranch, FL 34202
¢ \{941) 388-0707
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FOR SALE I

Michael Wheat Adam McDaniel
Managing Director - NTX Retail Analyst

Group Lead 214-533-9429
214-684-5956 Adam.McDaniel@jll.com
MichaelWheat@)jll.com

@JLL

2401 Cedar Springs, Suite 100 | Dallas, TX 75201 USA | Telephone: (214) 265.0880

Jones Lang LaSalle Americas, Inc. or its state-licensed affiliate (“JLL") has been engaged by the owner of the property to market
it for sale. Information concerning the property described herein has been obtained from sources other than JLL, and neither
Owner nor JLL, nor their respective equity holders, officers, directors, employees and agents makes any representations or
warranties, express or implied, as to the accuracy or completeness of such information. Any and all reference to age, square
footage,income, expenses and any other property specific information are approximate. Any opinions,assumptions, or estimates
contained herein are projections only and used for illustrative purposes and may be based on assumptions or due diligence
criteria different from that used by a purchaser. JLL and owner disclaim any liability that may be based upon or related to the
information contained herein. Prospective purchasers should conduct their own independent investigation and rely on those
results. The information contained herein is subject to change. The Property may be withdrawn without notice. If the recipient
of this information has signed a confidentiality agreement regarding this matter, this information is subject to the terms of that
agreement. ©2025. Jones Lang LaSalle IP, Inc. All rights reserved.
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/*\\ Information About Brokerage Services @

I C Texas law requires all real estate license holders to give the following information about
e brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda_hampton@jll_com +1 214 438 6100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Daniel Glyn Bellow 183794 dan.bellow@jll.com +1713 888 4000

Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Michael Wheat 407274 michael.wheat@jll.com +1 214 396 5468
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0
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/*\\ Information About Brokerage Services @

I C Texas law requires all real estate license holders to give the following information about
e brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda_hampton@jll_com +1 214 438 6100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Daniel Glyn Bellow 183794 dan.bellow@jll.com +1713 888 4000

Designated Broker of Firm License No. Email Phone
N/A N/A N/A N/A
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Adam McDaniel 819902 adam.mcdaniel@jll.com  +1214 5339429
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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