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Available

17,000 SF of Retail + 1.4-Ac Pad Site

® SWC FM 1431 and Arrow Point Dr. - Cedar Park, TX

JLL SEE A BRIGHTER WAY
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Grocery-Anchored Space Available
417,000 SF of Retail Space + 1.4-Ac Pad Site

Great location in the heart of the rapidly-growing Cedar Park
- Whitestone corridor

Close proximity to Toll 183A/FM 1431 intersection, 1890
Ranch, Cedar Park Regional Medical Center, The Parke, the
H-E-B Center, and future Perfect Game site (110-Acre mixed-
use development)

SWC of E. Whitestone Blvd. (FM 1431) & Arrow Point Dr.

L .
ocation Cedar Park, TX 78613

E. Whitestone Blvd (FM 1431) & Arrow Point Dr.

Hard Corner (signalized)

Size 17,000 SF Retail

e E Whitestone Blvd (FM 1431) y ) " P _ ot ,;J,'

Access/Visibilit ) X _ . ; ;
/ y o Arrow Point Dr. B 7 o T L . NPuilders

Zoning General Business (GB)

e E.Whitestone Blvd. (EM 1431): Right In/Right Out

Existing Curb Cuts
g e Arrow Point Blvd.: Full Access

Demographics 5 miles

CEOSTCMOE - Walmart 2025 Estimated Population 6,574 80,665 235119

WH?)LE FOODS @ @ Acad emy &; 2025 Estimated Households 2,269 28,601 86,739
MARKET SPORTS+OUTDOORS L\‘g

MarSha"S ROSS 2025 Average Household Income $151,235 $159,705 $165,725
DESlGNER SHOE WAREHOUSE o

DiRESS FOR LESS”

N ASHLEY HOBBY LOBBY TQRCHYS_ 2025 Daytime Population 11,798 77,874 213,826
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AVAILABLE
1.423 Acres
(69,113 SF)
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FLAZA - ’
OTTSDALE cROSSING v - X w4 Hidden Creeks
TECHNOLOGY CENTER A3 Eploy el 3 at Lakewood Park
120 Acres

i anw AN S R0 R =10 Ranch | . ) INDIGO RIDGE
QRN © ot & A ety | NG
: Th:Reurw 5, 2,245 Multifamily Units

[ Wk 30 atcaballo Ranch i NG e A2 eAl 8 151 SF of Office Space

CORSAIR L LU seacs 5 : ) N b ; . .

ACORSRR w,,- ’ ' s ! Alot S5 oy LRI o i R o R 240K SF of Retail
SLERigkieeS 50 Employ: ; ; = i { - AN ‘ 400 Hotel Keys

e W

A B ncw S Hope Gigis e BT, s WA If; PERFECT GAME
ciass.:.:u:li-;ziﬁ.strial A Ak ; Ry 1 ! X - X 110-Acre Mixed-Use Development

e B3ACres . it A Sl W o \ 2 . - 16 Tournament-Style Baseball Fields
| NEW HOPE 1 - = i 1§ = 2 - : . 30 Acres of Retail, Restaurant, Hotel, and Office
‘Iixed-Use Commercial B Wai e & = 2 i S ; 0 - 700,000 Annual Visitors
13 327Acres 5% T " % s i | ™
|_’l e \ g Pl e £ X 1 A - 2k P, U % A Proposed
f | 1 . \ {3 i * . { Edgewater i 15 Shops at

H - - 4 * § e L sy : - 4 Toro Grande
JselDevelopment: \ W ) | 8§, i oy | { ( 99lots @ 2 -

NebraskalFurniture|Marti : “ e o v N g A\ : >

- E]s . - : . A
N 330 EEE&EEN hL"\CoCDf Shops at Arrow Point
m SHAKE > ES
s v SACK = Sluoos
: 126 Beds e g € (= 2. )
o _‘.\,__E B | 740 Employees ! A kR ; black'*rock
Cedar Park Town Centy Pt 206.9K Annual Visitors 3 : i ik caffee bar
1,072 Lots

{ TUMBLE

HOT CHICKEN

- Y - PLEN peutiy x sil\;eradc. ||;es[
FIRST iits ¢ J _ s 1 551 Lots

| e
' Creekview

Nalmarts - P 533 SSCSERY e T A NIRRT L RN e B e 186 Lots
67.9K Annual Visitors| = e s TR FTA0 -

- "
Henry M.5.
| 1,254 Students

ca il (-3 . 5 . o A a3 o 4 - L el
o - el 3 - \_ _ i A " e 1\ 166 Teachers
S AVAUSTINTEL :
e /3‘_ TEDRRAL CREDT Lt g . # 5 817 Students
. Park Place - ;! ’ 2y \ 854Teachers
680 Lots : \ » 134 Lots
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Contact

For over 200 years, JLL (NYSE: JLL), a leading global commercial real estate and investment management company, has helped clients buy, build, occupy, manage and invest in a variety of commercial, industrial, hotel, residential and retail properties. A
Fortune 500® company with annual revenue of $20.9 billion and operations in over 80 countries around the world, our more than 103,000 employees bring the power of a global platform combined with local expertise. Driven by our purpose to shape
the future of real estate for a better world, we help our clients, people and communities SEE A BRIGHTER WAY*". JLL is the brand name, and a registered trademark, of Jones Lang LaSalle Incorporated. For further information, visit jll.com.


http://www.jll.com/
mailto:matthew.underhill@jll.com
mailto:matthew.mcburney@jll.com
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%\'\\ Information About Brokerage Services

TREC Texas law requires all real estate license holders to give the following information about

OPPORTUNITY
brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Moust treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Moust not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@jll.com +1 214 438 6100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Daniel Glyn Bellow 183794  dan.bellow@jll.com  +1 7138884000

Designated Broker of Firm License No. Email Phone
N/A N/A N/A N/A
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Matthew McBurney 835190 Matthew.McBurney@jll.com +1 (512) 648-1867
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0
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TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker's own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Moust not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
o Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda_hampton@jll,com +1 214 438 6100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Daniel Glyn Bellow 183794 dan.bellow@)jll.com  +17138884000

Designated Broker of Firm License No. Email Phone
N/A N/A N/A N/A
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Matthew Underhill N/A Matthew.Underhill@jllcom 512-368-7058
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0
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