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SAN FELIPE

HOUSTON, TX 77018

FOR SALE

An exceptional offering featuring three
existing structures that open the door to
endless redevelopment potential.
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PROPERTY OVERVIEW EXISTING IMPROVEMENTS

Set in one of Houston’s highest income corridors, 2247 San Felipe This offering includes three well-maintained structures totaling
provides an unmatched combination of scale, accessibility, and +10,121 SF, enabling immediate use or adaptive reuse:

prestige. This 32,748 SF land parcel offers a compelling opportunity
for investors, developers, and visionaries looking to create value in

the heart of the city. . EH
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Whether you’re considering repurposing the existing buildings
or envisioning a ground-up redevelopment, the site is perfectly 16,081 SF +1,664 SF 12,376 SF
positioned for medical, office, luxury residential, or boutique Medical Office Commercial Building/ Medical Office

commercial concepts.
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Medical office buildings
containing 2,376 SF

Medical office buildings
containing 6,081 SF
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A MAGNET FOR AFFLUENT CONSUMERS

The River Oaks—Upper Kirby trade area draws some
of Houston’s strongest demographic profiles—
underscoring the property’s potential to serve

high-end residential or commercial demand. INDEPENDERSS
RANCH HEIGHTS

RTH

SPRING BRANCH
CENTRAL

2247 SAN FELIPE WARD

PLEAS

) PECAN PAR
3 Miles

SHARPSTOWN
BRAEBURN
Metric 1 Mile 3 Miles 5 Miles
SUNNYSIDE
e 25,805 205,216 528,063
Population BRAYS OAKS
A2 el 40,0 357 35.5
Age

Avg Household

Income $209140 $192,899 $165,875

These figures highlight an area with high purchasing power, stable population growth, and a

Avg Home

Value $963,836 $839,920 $737,459 consistently premium housing market—ideal for upscale development.




HOUSTON HOT SPOTS

Positioned at the center of Houston’s most
dynamic Inner-Loop districts, 2247 San Felipe
benefits from unparalleled connectivity and
visibility. The surrounding trade area includes
luxury residential enclaves, thriving retail corridors,
and some of the city’s highest-performing
commercial nodes.

This is a true core Houston location, offering both
long-term security and exceptional
demand drivers.

0.8 miles to Upper Kirby District
3.5 miles to The Galleria

3.6 miles to Texas Medical Center
5.1 miles to Downtown Houston
13.5 miles to Hobby Airport

22.6 miles to

George Bush Intercontinental Airport
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PROXIMITY & CONNECTIVITY
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CONTACT TEAM

Simmi Jaggi

Executive Managing Director
+1713 888 4098
simmi.jaggi@jll.com

Tim Gregory

Executive Vice President
+1713 888 4061
tim.gregory@jll.com

Midtown
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Kendall Kerr

Senior Associate
+1713 243 3306
kendall.kerr@jll.com




11-03-2025
//*\ Information About Brokerage Services @

T C Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

EQUAL HOUSING
OPPORTUNITY

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@jll.com 214-438-6100
Name of Sponsoring Broker ;Licensed License No. Email Phone
Individual or Business Entity

Daniel Glyn Bellow 183794 dan.bellow@jll.com 713-888-4000
Name of Designated Broker of Licensed License No. Email Phone
Business Entity, if applicable ] o o

Simmi Jaggi 380606 simmi.jaggi@jll.com 713-888-4098
Name of Licensed Supervisor of Sales License No. Email Phone

Agent/Associate, if applicable

Name of Sales Agent/Associate License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-2
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