
2404 RESEARCH FOREST DRIVE, SPRING, TX 77381
±4,568 SF BUILDING ON ±1.85 ACRES

FORMER BANK
AVAILABLE FOR SALE

Call For Offers 
Due July 9th, 5:00pm



Strategically positioned at lighted 
intersection of Research Forest Drive 
& Lakeside Blvd

DEMOGRAPHICS

1 MILE 3 MILES 5 MILES

2025 TOTAL 
POPULATION 7,367 65,969 189,392

2025 DAYTIME 
POPULATION 19,892 106,296 206,716

2025 AVERAGE  
HOUSEHOLD INCOME $189,378 $156,427 $156,706

PROPERTY HIGHLIGHTS
2404 RESEARCH FOREST DRIVE, SPRING, TX 77381

Drive-Thru Configured with 5-Covered 
Canopy Lanes

Exceptional traffic — 40,000 VPD on 
Research Forest Drive

Call broker for pricing

±4,568 SF Former Bank Branch on ±1.85 
Acres 

Adjacent to Hughes Landing, including 
Seven Class A office buildings totaling 1 
million Square Feet
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LOCATION OVERVIEW

THE WOODLAND’S OFFICE HUB
•	 Centrally located in The Woodlands’ corporate corridor with direct I-45 access to IAH Airport and downtown 

Houston.
•	 Steps away from premier shopping, dining, and hotels at The Woodlands Town Center, Market Street, and 

Hughes Landing.
•	 Prestigious Corporate Environment: A distinguished business address, home to the headquarters of major 

corporations like Huntsman Corporation, Chevron Phillips Chemical, and Entergy Texas, and anchored by the 
nearby ExxonMobil campus.

HUGHES LANDING | MARKET STREET | THE WOODLANDS MALL
•	 Minutes from Hughes Landing featuring Whole Foods, Truluck’s, Escalante’s, Starbucks, and more
•	 Adjacent to Market Street with H-E-B, Gucci, Hyatt Centric, Louis Vuitton, Tommy Bahama, and Cava
•	 Close proximity to The Woodlands Mall featuring Nordstrom, In-N-Out, The Cheesecake Factory, Fleming’s, 

and Shake Shack

THE WOODLANDS MARKET OVERVIEW
•	 28,000-acre master-planned community with 120,000+ residents — 30 miles north of downtown Houston
•	 63,000+ employees with major employers including Oxy, ExxonMobil, Chevron, McKesson, Baker Hughes, and 

Huntsman Corp
•	 Town Center attracts over 20 million visitors annually — one of the top best-selling master-planned 

communities in the nation
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Although information has been obtained from sources deemed reliable, JLL does not make 
any guarantees, warranties or representations, express or implied, as to the completeness 
or accuracy as to the information contained herein. Any projections, opinions, 
assumptions or estimates used are for example only. There may be differences between 
projected and actual results, and those differences may be material. JLL does not accept 
any liability for any loss or damage suffered by any party resulting from reliance on this 
information. If the recipient of this information has signed a confidentiality agreement with 
JLL regarding this matter, this information is subject to the terms of that agreement. ©2025 
Jones Lang LaSalle Brokerage, Inc. All rights reserved.

N

LUCAS DE LA GARZA
Senior Associate
+1 713 243 3313
lucas.delagarza@jll.com

MARK RAINES 
Executive Vice President - Managing Director
+1 713 888 4037
mark.raines@jll.com

CONTACT US
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Information	About	Brokerage	Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 
 

 
.  

      
Designated Broker of Firm  License No.   

 
Email  Phone 

      
Licensed Supervisor of Sales Agent/
Associate  

License No. 
 

Email 
 

Phone 

  
 

 
 

   
Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name     License No.    Email  Phone 

    

TYPES OF REAL ESTATE LICENSE HOLDERS: 
· A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
· A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

 
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 

· Put the interests of the client above all others, including the broker’s own interests; 
· Inform the client of any material information  about the property or transaction received by the broker;   
· Answer the client’s questions and present any offer to or counter-offer from the client; and 
· Treat all parties to a real estate transaction honestly and fairly. 

 
A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
 
AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties 
above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully 
negotiable. 
 
AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable. 
 
AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   

· Must treat all parties to the transaction impartially  and fairly;   
· May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
· Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;   
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and  
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to 

disclose, unless required to do so by law. 
 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

 
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 

· The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
· Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.  

 
LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Regulated by the Texas Real Estate  Commission                     Information available at www.trec.texas.gov 
     IABS 1-1  

   

Date Buyer/Tenant/Seller/Landlord Initials 

  

 

   
Sales Agent/Associate’s Name  License No.    Email  Phone 

    

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@jll.com 214-438-6100

Daniel Glyn Bellow 183794 dan.bellow@jll.com 713-888-4000

Simmi Jaggi 380606 simmi.jaggi@jll.com 713-888-4098

Karina Weathers 796433 karina.weathers@jll.com 713-212-6702
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•	 Answer the client’s questions and present any offer to or counter-offer from the client; and
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management agreement. An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or 
transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully 
negotiable.
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written agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an 
intermediary:

•	 Must treat all parties to the transaction impartially and fairly;
•	 May, with the parties written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and 

advice to, and carry out the instructions of each party to the transaction.
•	 Must not, unless specifically authorized in writing to do so by the party, disclose:

•	 that the owner will accept a price less than the written asking price;
•	 that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
•	 any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not 
represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
•	 The broker’s dues and responsibilities to you, and your obligations under the representation agreement.
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Jones Lang LaSalle Brokerage, Inc.                           
Licensed Broker /Broker Firm Name 

591725                    
License No. 

renda.hampton@jll.com                    
Email 

214-438-6100
Phone

Daniel Glyn Bellow          
Designated Broker of Firm 

183794                     
License No. 

dan.bellow@jll.com
Email      

713-888-4000
Phone

Mark Raines             
Designated Broker of Firm 

581332              
License No. 

mark.raines@jll.com 
Email                

713-888-4037
Phone

Meredith Bretting   
Sales Agent/Associate’s Name 

791635              
License No. 

meredith.bretting@jll.com 
Email    

713-425-1850
Phone

Buyer/Tenant/Seller/Landlord Initials Date
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