
 17210 Campbel l  Rd 
Dal las ,  Texas 75248

Jones Lang LaSal le Brokerage,  Inc .

FOR SALE



 
31,698 sf 
Total  Bui lding Area

 
1984 
Year Bui l t

 
30% 
Occupancy

BUILDING FEATURES
• 	 Ideal  for  medical  owner/users:  12 

minutes or  less to Medical  Ci t y 
Plano,  Bay lor  Hear t  Medical  and 
Legent Surgical  Hospi tal

• 	 Wel l  maintained wi th immaculate 
landscaping making for  luxur ious 
owner/user campus

•	 Ent i re bui lding avai lable for 
purchase below replacement cos t 

 

• 	 Recent  bui lding  
upgrades throughout

• 	 Subjec t  proper t y surrounded by 
high-end resident ia l  development 
per fec t  for  suburban of f ice

•	 Immediate neighbors include The 
Shops at  Pres ton Trai l ,  Bent  Tree 
Countr y Club and Shel ton School

KEY 
FACTS

 Asking Price:  $3,900,000 ($123/sf )



© Mapcreator.io | © HERE.com

17210 CAMPBELL RD

Campbell Road 
9,420 VPD

Preston Road
45,172 VPD



CURRENT 

FLOOR PLANS

FIRST FLOOR

SECOND FLOOR



OUTPATIENT

GROWTH
Service Line 2023 Volume 2028 Volume 5 Yr Growth

Cardiology 86,086 105,170 22.2%
Cosmetic Procedures 7,651 8,364 9.3%
Dermatology 41,149 46,341 12.6%
Endocrinology 2,017 2,676 32.7%
ENT 31,305 36,887 17.8%

Evaluation and Management 969,358 1,104,216 13.9%

Gastroenterology 21,722 24,474 12.7%
General Surgery 5,584 6,215 11.3%
Gynecology 9,529 10,072 5.7%
Lab 411,172 487,473 18.6%
Miscellaneous Services 198,445 232,695 17.3%
Nephrology 4,737 5,621 18.7%
Neurology 16,406 18,516 12.9%
Neurosurgery 876 978 11.7%
Obstetrics 4,376 4,009 -8.4%
Oncology 13,445 15,500 15.3%
Ophthalmology 77,801 94,935 22.0%
Orthopedics 27,648 32,983 19.3%
Pain Management 10,210 12,197 19.5%

Physical Therapy/Rehabilitation 248,445 299,213 20.4%

Podiatry 13,834 16,554 19.7%
Psychiatry 135,890 167,813 23.5%
Pulmonology 13,164 13,782 4.7%
Radiology 276,487 313,670 13.4%
Spine 1,810 2,234 23.4%
Thoracic Surgery 486 556 14.4%
Trauma 6,891 7,925 15.0%
Urology 8,757 9,806 12.0%
Vascular 14,548 17,944 23.3%

*Outpatient
*5 mile radius of subject zip code
*All ages and genders
*All service lines
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HEALTHCARE DEMOGRAPHICS

2024 
Total Population

1 mile: 10,485
3 miles: 147,095
5 miles: 382,933

1	 Baylor Heart Hospital	 8 minutes

2	 Medical City Plano	 12 minutes

3	 Legent Surgical in Plano	 9 minutes

2024 
Median HH Income

1 mile: $123,387
3 miles: $81,491
5 miles: $84,799

Commercially
Insured

1 mile: 53
3 miles: 49
5 miles: 48

2024 
Have Medicaid

1 mile: 6.43%
3 miles: 7.76%
5 miles: 7.93%

2024 
Have Medicare

1 mile: 27.35%
3 miles: 21.08%
5 miles: 21.90%

1
2

3



F O R  L E A S I N G  I N Q U I R I E S ,  P L E A S E  C O N TA C T:

O W N E D  A N D  M A N A G E D  B Y

Although information has been obtained from sources deemed reliable, JLL does not make any guarantees, warranties or representations, 
express or implied, as to the completeness or accuracy as to the information contained herein. Any projections, opinions, assumptions or 
estimates used are for example only. There may be differences between projected and actual results, and those differences may be material. 
JLL does not accept any liability for any loss or damage suffered by any party resulting from reliance on this information. If the recipient of this 
information has signed a confidentiality agreement with JLL regarding this matter, this information is subject to the terms of that agreement. 
©2024 Jones Lang LaSalle Brokerage, Inc. All rights reserved.

Austin Barrett  
+1 214 438 6420

austin.barrett@jll.com

Chris Higbie
+1 214 396 5422

chris.higbie@jll.com

• 	 Bahama Bucks
•	 Shebel le E th iop ian 			 
      Cu is ine and Bar
• 	 Marco’s P izza
•	 Fa j i ta’s  Pete
•	 De l i - News – N .Y.  
      S t y le De l i
• 	 The P izza Guy
•	 Subway
•	 La Hac ienda Ranch
•	 Café de France Baker y 		
	 and B is t ro
• 	 Mumbai  Gr i l l  – 			 
	 Au thent ic  Ind ian Cu is ine
•	 Banana Leaf  –  
      Tha i  Cu is ine

•	 The K i tchen – Café,  			
      Baker y,  Cater ing
•	 P izza Hut
• 	 Hook ,  L ine and S inker
• 	 Lekka
•	 Taco Bueno
•	 Braums
•	 Pera – Turk ish K i tchen
•	 Jaram’s Donut s
•	 Shark y ’s Bar,  
      G r i l l ,  Games
•	 Cowboy K i tchen
•	 Dami Korean Fus ion  
      and Sush i

• 	 Power P lay F i tness Stud io
•	 Move Stud io
•	 Musc les On
•	 E x t reme I ron Pro Gym

•	 Bank of  Amer ica
•	 Wel l s  Fargo
•	 Chase Bank
•	 BBVA Compass

RESTAURANTS

STUDIOS BANKS

PRESTON 
TRAIL 
GOLF 
CLUB
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TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material informaƟon  about the property or transacƟon received by the broker;
Answer the client’s quesƟons and present any offer to or counter-offer from the client; and
Treat all parƟes to a real estate transacƟon honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum
duƟes above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

Must treat all parƟes to the transacƟon imparƟally  and fairly;
May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon.
Must not, unless specifically authorized in wriƟng to do so by the party, disclose:
ᴑ that the owner will accept a price less than the wriƩen asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer;  and
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records.

Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about

brokerage services to prospec ve buyers, tenants, sellers and landlords.

.

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/
Associate 

License No.

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov
     IABS 1-0

DateBuyer/Tenant/Seller/Landlord Initials

Sales Agent/Associate’s Name License No. Email Phone

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@jll.com +1 214 438 6100

Daniel Glyn Bellow 183794 dan.bellow@jll.com +1 713 888 4000

N/A N/A N/A N/A

Austin Barrett 562361
Email

Austin.barrett@jll.com
Phone

+1 214 438 6420
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TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material informaƟon  about the property or transacƟon received by the broker;
Answer the client’s quesƟons and present any offer to or counter-offer from the client; and
Treat all parƟes to a real estate transacƟon honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum
duƟes above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

Must treat all parƟes to the transacƟon imparƟally  and fairly;
May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon.
Must not, unless specifically authorized in wriƟng to do so by the party, disclose:
ᴑ that the owner will accept a price less than the wriƩen asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer;  and
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records.

Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about

brokerage services to prospec ve buyers, tenants, sellers and landlords.

.

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/
Associate 

License No.

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov
     IABS 1-0

DateBuyer/Tenant/Seller/Landlord Initials

Sales Agent/Associate’s Name License No. Email Phone

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@jll.com +1 214 438 6100

Daniel Glyn Bellow 183794 dan.bellow@jll.com +1 713 888 4000

N/A N/A N/A N/A

Chris Higbie 730363
Email

Chris.higbie@jll.com
Phone

+1 214 396 5422 
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