There’s a reason why some
city’s most high profile person
trust The Jenny Doyle Group tohelp—.
them buy and sell their homes: o"ﬁ‘\f
the extra mile is just a normal part of
their everyday routine.

“We want our clients to know that
their best interests are always taken
into account from start to finish,” says
Jenny. “I wake up every day and make a
list of what I'd want done for me if | was
buying or selling. And then | spend my
day doing exactly that.”

Celebrating $72M in total sales last year,
Jenny says she and her team looked at
their success and then turned their focus
on giving back to the community. “We
support a number of charities, and with
every closing, a check is given to Blessings
in a Backpack, a local charity that helps
feed children in need,” she says.

Business Leaders of Atla

n as the go-to experts in
Real ggate, the Jenny Doyle
s the numbefi one real estate

am in north Atlanta, and because
they partner with Sotheby’s, they’re
connected to an international
powerhouse with offices in more
than 70 countries.

“We’'re local experts with a
global reach,” she says. “We stage
every home. We provide high-end
photography and videography. And
we spend a lot of time showing off
market homes, using our networks
and relationships to keep ahead
of the market shifts. Most of our
homes are now selling in one to
five days, and | think a big part of
this success is our commitment to
live in the details, no matter how
big or small.”
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