


BUILDING FACTS

873,378 SF, 4 Buildings

16,200 SF Typical Tower Floor

56,000 SF Typical Mezzanine Floor

Renovated 2000-2002, 2009/2010

3:1,000 Parking In Secured Garage For Tenants

440 Surface Visitor Parking Spaces

100% Secured Garage Parking for Tenants

Excellent Access to Central Expressway
and Northwest Highway

South Tower Lobby

8150 - 8350 
N CENTRAL EXPRESSWAY
DALLAS, TX 75206

CAMPBELLCENTRE.COM



North Tower Lobby



Tenant Lounge & Deli

Coffee Bar



NEW Deli

Starbucks Barista Coffee Bar

NEW Tenant Lounge

72 Seat Conference Center

On-site Property Management & 
Courtesy Officers

Modern Fitness Center

Personal Masseur/Physical Trainer

Car Wash

Shoe Shine

Attached Doubletree Hotel
Top Golf Simulator And Bar



SIZE: 
873,378 RSF, 4 Buildings

BUILT: 
1972 - 1978, Renovated 2000 - 2002, 2009
Doubletree Hotel Renovated 2007

TYPICAL FLOOR:
16,200 RSF Tower / 56,000 SF Mezzanine

ELECTRICITY:
Dual Feed Service

PARKING:
Multi-Level Parking Structures
Secured Attached Garage
3:1,000 Parking, 
100% Covered Parking-Unreserved Free
8 Points of Entry/Exit To The Garage

LOBBY:
Lobby Features Naturally Illuminated Atrium Consisting of 
Granite Flooring, Travertine Covered Walls, Architecturally 
Designed Wood Security Information Station 

Mezzanine Buildings Feature Multiple Open Stairwells 
Illuminated by Skylights

SECURITY:
24/7 On-Site Courtesy Officers
Building Accessible After Hours Via Card Key Access

HVAC:
4 Units Located in the Basement with Tonnage of 400, 
600 and 800 with Energy Management System from 
STAEFA

LOCATION:
Excellent Ingress and Egress with Four (4) Curb Cuts along 
North Central Expressway and additional AD complient 
curb cuts along Greenville Ave.

MANAGEMENT:
On-Site Management Provided by JLL
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Although information has been obtained from sources deemed reliable, neither Owner nor JLL makes any guarantees, warranties or representations, 
express or implied, as to the completeness or accuracy as to the information contained herein. Any projections, opinions, assumptions or estimates 
used are for example only. There may be diff erences between projected and actual results, and those diff erences may be material. The Property may 
be withdrawn without notice. Neither Owner nor JLL accepts any liability for any loss or damage suff ered by any party resulting from reliance on this 
information. If the recipient of this information has signed a confi dentiality agreement regarding this matter, this information is subject to the terms 
of that agreement. ©2019. Jones Lang LaSalle IP, Inc. All rights reserved

For more information, contact:

BARBARA HOULIHAN
+1 214 438 6100
Barbara.Houlihan@am.jll com

MICHAEL WILLIAMS
+1 214 438 6100
MichaelC.Williams@am.jll com
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material informaƟon  about the property or transacƟon received by the broker;
Answer the client’s quesƟons and present any offer to or counter-offer from the client; and
Treat all parƟes to a real estate transacƟon honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duƟes above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:   

Must treat all parƟes to the transacƟon imparƟally  and fairly;
May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 
Must not, unless specifically authorized in wriƟng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wriƩen asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer;  and
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@am.jll.com 214-438-6100

Bradley Stone Selner 399206 brad.selner@am.jll.com 214-438-6100

N/A N/A N/A N/A

Barbara Houlihan 493160 barbara.houlihan@am.jll.com 214-438-6100
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