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Plenti overview Plenti

Plentiis a technology-led lender Here to make a positive difference

- We are Australia’s largest fintech Our purpose
consumer lender

- We are Cash NPAT profitable

To bring our customers’ big ideas to life

. We deliver market leading customer Our vision

experiences via our proprietary Fairer, faster loans through smart technology
technology platform

- We're rapidly taking market share by Our mission
setting new standards in automotive, To build Australia’s best lender
renewable energy and personal finance

- We fund prime borrowers and have an
exceptional 9-year credit track record .

- We have deep and diversified funding,
including low-cost and flexible retail
investor funding

- We're founder-led and have a long-term
focus




Half-year highlights

We delivered strong growth, profitability and differentiated credit results

Highlights

T

Originations

$624m

+12% pcp

v

Cost-to-income

29%

down 24% yoy

T

Closing loan portfolio

$2.0bn

+29% pcp

v/

Closing 90+ arrears

45bps

up 17bps yoy

T

Revenue

$OTm

+52% pcp

Demonstrated
differentiated credit
capabilities

T

Pro forma Cash NPAT

$1.5m

up10% on pcp

Demonstrated value
of retail investment
platform

Plenti




Growth Plenti

We extended our track record Loan portfolio ($bn)

for driving loan portfolio growth 20 2.0

66% 3year
CAGR

Total portfolio growth pcp

29%
0]

Auto loan book

>$1.1bn ¢

Cumulative lending since launch

>$4bn "

0.0

1H20 2H20 1H21 2H21 1H22 2H22 1H23 2H23 1H24



Growing customer base

We continued to expand our high quality customer base

Borrowers with loan outstanding
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The Plenti borrower

+ Average loan balance ~$20,000

« 67% homeowners

« 832 weighted average credit score
« Averageage ~43

The Plentiinvestor
« Average age of 40
+ 19% under 30 years of age

« 7% over retirement age or investing via
SMSF or trust



Strategic enablers

We further extended our core strengths and advanced our strategic priorities

Technology leadership

S)

- Meaningful investment
- Leading customer experiences

- Market leading operating
efficiency

Creditexcellence

- Effective use of data

- Application of technology to
credit decisioning

- Predictable credit outcomes

Note: Titles represent strengths. Sub-bullets represent strengths, team priorities and/or ambitions

Diversification

- Broad set of products
- Multi-channel distribution
- Deep, diversified funding

Plenti

Team engagement

- Engaged, determined and high
performing

- Always learning

- Committed to building
Australia’s best lender



Technology leadership

Plenti

Ourtechnology advancements focused on enhancing customer experience, efficiency and scalability

GreenConnect platform advancement

> 1.Growth
2. lmpact
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Direct-to-consumer auto improvements

Enhanced document automation

Increased decisioning automation

1.Growth
’NK Q 2.Customer
fi‘ experience
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1.Customer 1.Growth
experience 2.Credit performance
2.Efficiency 3.Efficiency
Advanced new core platform ledger
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Credit excellence

We continued to demonstrate our differentiated credit performance

Annualised net loss rate!

3.0%
Decline supported
by benign COVID
25% period and shift
towards secured
automotive lending
2.0%
15%
1.0%
0.5%
0.0%
D0 OO DD DDA

Average borrower credit score?

900
800
Australian credit active population
700 average score
600
500

1. Annualised net loss rate is after the impact of debt sales, which occurred in 2H23 and 1H24
2.Represents loan portfolio weighted average Equifax comprehensive credit score, where comprehensive score available. Australian average 734 as at December 2021 (source: www.savings.com.au).
3.90+ days arrears calculated as total value of loans over 90 days in arrears but not yet written off divided by loan portfolio value.

Plenti

90+ days arrears?

1.0%

0.8%

0.6%

0.4%

0.2%




Diversification Plenti

We continued to advance the broadening of our products, distribution and funding

4 45 416 497 18 19 20 ‘21 ‘22 923 Benefits
- Diversity of products, distribution and

Products funding provides many on-going benefits:

Unsecured personalloan > i )

Secured personal loan > — Higher sustainable growth levels

Renewable energy PoS loan - — Increased efficiency and operating

Secured auto loan > leverage

Renewable energy BNPL > — Enhanced economics through the ability

Commercial autoloan > to cross-sell to customers

E:zi:io:t:z(:plaﬁopm — Improved ability to v_vi_thstand periods of
, heightened competition for a product or

Direct-to-consumer distribution channel

Loan brokers .. . . .

Renewable energy partners — ImpP_oved resilience to disruptionin

Government battery programs fundi ng markets

Car manufacturer - The strategic partnership with NAB

Funding announced today furthers Plenti’s

Retail investor marketplace diversification strategy

Wholesale investment platform
CEFCfunding

Warehouse funding
ABSissuance

Corporate facility

Notes Market
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Product area review




Automotive finance

We achieved strong growth in our prime automotive loan book

1H24 highlights

- Optimised loan origination levels versus loan
margins in a competitive market impacted by
frequent rate movements

- Advanced differentiation of offering — especially

iIn ease of use for partners and speed of
application, decisioning and settlement

- Autoloan book passed $1bn

Selected 1H24 statistics!
-I 2 % electric vehicle lending

(0) : :
86 /O commercial customer lending

45 % new carloan lending

1. Share of total automotive lendingin 1H24

2. Annual automotive market lending estimate representing consumer and commercial lending segments (see ABS 5601.0 Table 7 LTM to Jun-20,and ABS 5671.0 Table 9 LTM to Nov-18 (ABS discontinued ABS 5671.0 in Nov-18, more recent data not provided by,

Auto loan book ($m)

1,200

26% growth
on pcp

1,000

800

600

400

200

1H21 1H22 1H23 1H24

ABS)). Penetration is based on Plenti’'s share of estimated annual lending based on 1H24 loan originations.

Plenti

Automotive lending opportunity L_mj
o0—0

$85 b N + annuallending?

4 % estimated Plentimarke t penetration

Plenti customer segments

- Consumer and commercial borrowers
- New and used vehicles

- Cars,caravans, motorbikes

Plenti existing distribution channels
Car/asset and mortgage broker referral
Manufacturer referral

Dealer/online car sale businesses
Digital direct-to-consumer

Plenti strengths

- Customer experience and speed

- Partner portal/integration technology
- Clarity and consistency of credit policy

il



Renewable finance Plenti

We further accelerated renewable finance growth, supported by the adoption of our unique GreenConnect platform

1H24 highlights Renewable energy loan book ($m) Renewable energy opportunity R O
- Significant expansion of GreenConnect platform, 250 o~
increasing market impact 8'] O k
— Tvirtual power plant (VPP) and OEM partners solarinstallations annually!
now on platform including major energy 44% growth o
retailers 200 onpcp "’7 O é estimated finance market penetration

— Strong growth in applications and VPP
connections Plenti customer and product segments

- Residential borrowers

— Believe GreenConnect to now be the largest 150 .
referrer of VPP connectionsin Australia - Solar, battery and inverter systems
- Enhanced experience for installers offering Plenti distribution channels
electrification assets - heat pumps, EV chargers, - Equipment retailers and installers
energy efficient upgrades, and more 100 B
Selected 1H24 statistics - Product manufacturers

Government subsidy program delivery
>6,800 systems funded ,
50 Plenti strengths

"’$T| k average loan size - Integration capab|||t|§s |
- Bundled energy solution offering

- Aligned with partners

25 O/o funding of installations with batteries 0

1H21 1H22 1H23 1H24

1.Clean Energy Council, Clean Energy Australia Report 2023, down from 389,352 solar installations in Australia in 2022. Renewable energy market size and market penetration based on Plenti’s estimate of OEM and installer-led point-of-sale solar, inverter and
home battery finance provided to consumers. 12



Personal lending

Plenti

We continued to grow our personal loan book while advancing our direct-to-consumer product and capabilities

1H24 highlights
- Record originations in 1Q,but softened in 2Q,

primarily reflecting refinements to Plenti’'s credit

appetite
- Direct-to-consumer and broker channel

contributing broadly equally to loan originations

- Advancements in credit decisioning and
underwriting technology, driving higher
automation levels and improved customer
conversion metrics

Selected 1H24 statistics

26 % of lending for home improvement

45 % digital ‘direct-to-consumer’lending

>85 O k persons in ecosystem?2

Personal loan book ($m)

600

400

200

28% growth
onpcp

1H21

1H22

1H23

1H24

Personal lending market opportunity

$1 2 b Nt lending’

4 % estimated market penetration

Plenti key customer segments

- Unsecured automotive

- Home improvement

- Debt consolidation

- Significant life events & purchases

Plenti distribution channels

- ~30digital channels

- ~7,000 finance brokers

- Bankreferral partnerships

- Corporate referral agreements

Plenti strengths

- Customer experience

- Marketing funnel efficiency
- Broker channel relationships

1. Annual lending per ABS Lending Indicators September 2023, Table 27 LTM to September 2023, excluding road vehicle commitments Estimated penetration is based on Plenti’s share of estimated annual market loan originations. Customers in ecosystem
represents borrower or investor customer profiles, including current borrowers or investors

2.Represents number of customer profiles held including investors, borrowers and past loan applicants

13
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Financial results



Financial highlights

Plenti

We continuedto grow loan book and revenue, with demonstrated operating leverage driving increased Cash NPAT

Growth

Profitability

Funding

Loan portfolio

32% increase in average portfolio on pcp to $1.89bn

Revenue 52% revenue growth to $96.8m

Cash NPAT Cash NPAT of $1.5m despite higher credit losses — up 10% on pcp

Margins Maintained stable portfolio margins despite increases in market interest rates and associated funding costs
Credit Delivered strong credit result in ‘normalising’loss environment — annualised net losses of 0.99%

Costs Continued demonstration of operating leverage — cost-to-income ratio reduced to 29% from 38% in pcp
Cash flow Overall cash neutral including funding $226m of loan portfolio growth

ABS issuance

Consistency in ABSissuance — completed $406m auto ABS in 1H24 with lifetime issuance now >$1.7bn

Corporate funding

Effective recycling of capital to support growth — increased available corporate cash against prior half

15



Margin performance

Plenti

We maintained stable portfolio margins, despite further material increases in market funding costs in 1Q24

Effectiveyield (%)'

89%

9.5%

10.2%

1H23 portfolio  2H23 portfolio  1H24 portfolio Oct/Nov new
originations
Funding costs (%)2
35% 4.3% 49%
1H23 portfolio  2H23 portfolio  1H24 portfolio Oct/Nov new
originations
Net interest margin (%) 53% 52% 52% 53%
Transaction costs (%) 12% 12% 12% 11%

1. Effective yield calculated as annualised Interest revenue divided by the average loan portfolio for the period
2.Funding costs calculated as annualised Funding costs dividend by average borrowings for the period

- Netinterest margin (NIM)in 1H24 was 5.2%, with an average effective yield of

10.2% and funding cost of 4.9%

— Stable on 2H23 portfolio NIM of 5.2% despite an increase of >100bps in
market interest rates impacting our cost of funds across the period

— Remained focused on proactively managing borrower rates to maintain
net interest margins and earn appropriate economics on new loan
originations

— Market interest rate changes do not impact existing loan portfolio margins
as floating rate funding exposure is swapped to fixed rates at the time of
loan origination

- NIMon new originations in 2H24 to date has been slightly above the portfolio

average — we expect portfolio margins to remain broadly stable in the half,
subject to any material market funding cost changes

- Transaction costs expressed as a rate in 1H24 were in line with 2H23, with the

rate on new originations in 2H24 to date down 10bps

16



Credit performance

Plenti

We continued to demonstrate the prime credit characteristics of our loan portfolio

Realised loan impairment expense (%)

0.63% 0.73%

0.99%

1H23 portfolio 2H23 portfolio

Expected credit loss provision ($m)

1H24 portfolio

34 (27)
Mar-23 Portfolio Provision
growth rate

Oct month

Sep-23

% of loan portfolio 194%

179%

- Creditlosses result for TH24 was strong at 0.99%

— Ascommunicated through FY22 and FY23,we had anticipated a
movement upward in loss rate in FY24 as pandemic era effects receded
(Government stimulus, very low interest rates, excess consumer savings
etc)

— Completed a debt sale in 2Q24 which contributed to loss recovery rate in
the period (2H23 also benefited from a similar debt sale)

- Underlying realised loss rate in 2Q24 of 1.07% and October loss result at

1.26%, noting that loss results can vary month to month

- Expected creditloss (ECL) provision at 30 September 2023 was $35.6m or

1.79% of loan portfolio,down from 194 % at 31 March 2023

— ECL provisionincreased by net $1.3m, with the impact of the loan portfolio
growth being offset by a lower provision rate due to a lower proportion of
the loan portfolio being in arrears at September 2023

17



Profit & loss

We drove Cash NPAT of $1.5m in the half,a10% increase on pcp

$m 1H23 1H24 Change
Interest revenue 63.2 959 52%
Otherincome 0.6 09 42%
Total revenue pre transaction costs 63.8 96.8 52%
Transaction costs 8.7 M.0) 26%
Netincome 55.0 858 56%
Loan funding costs (25.7) (47.3) 84%
Expense passed to unitholders (0.0) (0.2) >100%
Customer loan impairment expense 8.7 (10.7) 23%
Realised loan impairment expense (4.5) 9.3) 108%
ECL provision expense 4.2) (13) (68)%
Sales and marketing expense (6.0) (6.9) 16%
Product development expense (5.1) (6.0) 18%
General and administration expense (12.9) (14.9) 15%
Operations expense (6.0) (7.0) 17%
Other overhead expense (6.9) (7.9) 4%
Corporate funding costs (0.9) (1.5) 61%
Depreciation & amortisation (©.7) (0.8) 9%
Income tax benefit / expense 7.6 32 (58)%
NPAT 26 0.6 (76)%
Cash NPAT' 14 1.5 10%

1. Refer to page 29 for details of statutory NPAT to Cash NPAT reconciliation

Plenti

- Cash NPAT increased 10% on pcp to $1.5m
- Keydrivers of this result were:

— Strong growth in revenue, up 52% as a result of loan book growth and
borrower rate increases

— Higher credit losses, as anticipated, with net credit losses up $4.8mor 68%
— Disciplined cost control, with operating costs up $3.8mor14%

- Transaction costsincreased 26%, slightly below average book growth of

32%, supported by changes to commission payments

- Loan funding costsincreased 84 %, reflecting growth in the loan portfolio and

higher average market interest rates

- Material reduction in ECL provision expense reflects lower provision rates as

arrears declined across the portfolio

- Increased sales and marketing expense primarily reflects increase in direct-

to-consumer acquisition spend

- Product development expense increased 18% to $6.0m as Plenti continued

toinvest inits technology team to support future business growth and
efficiency — all technology investment expensed in the P&L in the period

- Income tax benefit is a non-cash benefit relating to hedging gains that are

only reflected on the balance sheet and will unwind over time

— Tax benefit notincluded in Cash NPAT as does not reflect underlying
business operations

18



Funding overview Plenti

We continued to build-out our diverse and cost-efficient funding

Loan portfolio funding ($m)’ - Plentiextended its track record as a regularissuer in debt capital markets
— $406m Auto ABS completed June 2023
— Over $1.7bnin total ABSissuance to date

: 61 } Warehouse headroom — Con‘;irjue to broaden investor base, including offshore investor
__________________________ participation

- Warehouse facilities effectively managed to optimise funding mix
— Auto limits reduced post ABS and multiple limit increases also executed

— Period end warehouse headroom of ~$161m, increased to ~$377min the
month following the half-end

— — Restructured one auto warehouse to include rated component as part of
November extension, increasing funding efficiency

- Equity investment in ABS/warehouses of $51.5m at 30 September ($13.7m of
whichis held against loans in the Notes Market)

1039 — ABSstructures — Released ~$9.2m of capital in half from ABS transactions and Notes
Markets against $10.0m of new investment in warehouse growth

- $40.1m reported corporate cash position at 30 September2
- - $5m drawn from corporate debt facility at period end to support future

mwlar‘ketplace lending platforms growth — $27.5m drawn at period end

30 Sep 2023

772 —  Warehouses - drawn

1. Warehouse and ABS values exclude $51.5m of notes held by Plenti which eliminate on consolidation. Warehouse headroom was ~$161m at 30 September 2023, increased to ~$377m based on warehouse limit increases completed by 31 October 19
2.Reported corporate cash includes $17.7m (Mar-23: $10.0m) in customer collections accounts which are received in Plenti corporate accounts and then regularly swept to relevant funding vehicles. These funds are not available for general corporate purposes
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OQur ambitions



FY24 objectives

We remain focused on delivering scale and profitability

FY24 objectives
Drive growth in loan originations and loan portfolio
Growth
Grow revenue to over $200 million
Profitability - Deliverfull year Cash NPAT growth, skewed towards 2H24
Reduce cost-to-income ratio to <30%
Efficiency

Remain on target to deliver $25m in efficiencies as loan portfolio
scales from $1.5bn towards $3 billion

Plenti

21
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Cash flow

Reported operating cashflow for 1H24 was $18m

$m 1H23 1H24
Operating cash flow

Interest income received 68.7 104.3
Other income received 0.6 09
Interest and other finance costs paid (25.8) (491)
Payments to suppliers and employees (387.0) (381)
Net operating cash flow 6.6 18.0
Investing and financing cash flow

Net increase in loans to customers (248.6) (231.4)
Net proceeds of borrowings 192.2 208.3
Proceeds from corporate debt 45 50
Other (0.1 (0.1
Net investing and financing cash flow (52.6) (18.8)
Netincrease in cash and cash equivalents (46.0) (0.8)

Plenti

- Total statutory cash flow from operating activities in the period was

$18.0m (IH23:inflow of $6.6m)

- Cash inflow from operating activities excluding the Provision Fund was

$17.3m (1H23: outflow of $5.8m)

- The material reconciling items between operating cash inflow of $17.3m

and the movement in corporate cash of $12.9mare

— $(9.6)m of merchant service fees on interest free loans which are
reflected on a gross basis in the statutory cash flow as operating cash
flow but which are operationally netted off against the amount borrowed
from the warehouse to fund the loan with the cash benefit being
received through the life of the loan

— $(8.6)m of realised losses which are deducted from the Group's
warehouse and ABS trusts distribution payments

— $(10.0)m of cash invested in equity tranches in the Group's warehouse
and ABS structures

— $9.2m released from existing funding facility structures following
completion of the ABS transaction or via the Notes Market

— $5.0m drawn down from the Group's corporate debt facility

— $7.8mincrease in customer collections that are yet to be transferred to
the Group's warehouse and ABS trusts

23



Balance sheet

Plenti

Net assets increased to $54.8m driven by loan hedging derivative gains in the period

$m 31-Mar-23 30-Sep-23
Assets

Cash and cash equivalents 143.0 142.2
Customer loans 1,7114.8 19325
Derivative assets 20.8 288
Other assets 314 331
Total assets 1,910.1 2,136.5
Liabilities

Trade payables 50 58
Borrowings — loan funding 1,8081 2,016.2
Borrowing — corporate funding 225 275
Derivative liabilities 26 -
Other 269 322
Total liabilities 1,865.0 2,081.7
Net assets 45.0 54.8
$m 31-Mar-23 30-Sep-23
Corporate cash 278 401
Provision Fund cash 137 12.8
Platform / warehouse funding cash 1015 89.3
Total cash and cash equivalents 143.0 142.2

- Corporate cash position at 30 September 2023 of $40.1m

— $17.7m relates to loan collection accounts which are not available for
corporate activities (31 March 2023: $10.0m)

— Excluding these amounts, Corporate cash was $22.4m, up from $17.8m
at 31March 2023

- Total underlying corporate liquidity and Provision Fund cash balance of

$35.2m

- Customers loan asset of $1,932.5m reflects $1,992.4m loan portfolio less

$35.6m ECL provision and $24.3m in deferred upfront fees

- Borrowings of $2,016.2m comprises $1,039m of ABS funding, $772m of

warehouse funding and $205m via lending platforms

— Plenti equity investment in securitised structures of $51.5m (not
represented on balance sheet as eliminates on consolidation)

— $13.7m of Plenti’s investment is held against loans in the Notes Market on
the Plenti Lending Platform

- Corporate debt facility drawn to $27.5min September 2023, with facility

size able to increase as the loan book grows

24



Half-on-half summary P&L

Plenti

$m, 6 month periods H2t'  2H21  1H22  2H22  1H23  2H23  1H24 i ey S A S { SR
Interest revenue 239 268 36.6 50.6 632 789 959 37% 38% 25% 25% 22%
Otherincome 21 04 0.6 06 0.6 08 09 65% 10% (M% 31% 9%
Total revenue pre transaction costs 26.0 272 372 51.3 63.8 9.7 96.8 37% 38% 24% 25% 21%
Transaction costs (1.0) (18) 32 (T 871 (10.0) (1.0) 83% 139% 14% 15% 10%
Netincome 25.0 254 34.0 43.6 55.0 69.7 85.8 34% 28% 26% 27% 23%
Loan funding costs (12.3) (12.7) (14.5) (175) (257 (867) (471.3) 14% 21% 47% 40% 31%
Expense passed to unitholders 01) 01 (0.2) 0.0 (0.0 01) (0.2) nm nm nm >100% 50%
Customerloan impairment expense (80) 4.3 (6.0 (6.3) 871 (16.1) (10.7) 40% 5% 38% 85% (33)%
Realised loan impairment expense 22) 22) (25) (25) (4.5) (€.7) 9.3) 17% (1% 79% 35% 54%
ECL provision expense (09) 27 (35) (38) (4.2) (10.0) (13) 64% 9% 7% 139% (81)%
Sales and marketing expense (4.0 (5.6) (1.3) 6.4) (6.0) (6.3) (6.9) 30% (12)% (N% 5% 10%
Product development expense (2.5) (8.0) (8.3 44 () (5.3) (6.0) 9% 33% 15% 5% 13%
General and administration expense (&x) (19) 9.7 (11.6) (12.9) (134) (14.9) 23% 19% 1% 3% 1%
Operations expense 22) (37) (4.6) (5.6) (6.0) (6.2) (7.0) 23% 21% 7% 4% 13%
Other overhead expense (39) 4.2) (5.2) ©7) (6.9) (7.2) (7.9) 24% 18% 4% 3% 10%
Corporate funding cost (0.0) (0.0) (0.0) (eh)} (09) (1.3 (15) 19% >100% >100% 1% 14%
Depreciation & amortisation (04 (04) (05) (0.6) (eX) (0.8) (0.8) 25% 26% 22% 9% 1%
Income tax benefit / expense - - - 44 76 (65) 32 nm nm 2% nm nm
NPAT (34) (8.5) (7.5) 1.2 26 (16.2) 0.6 (12)% (115)% 127% nm nm
Cash NPAT (1.5) (5.1 (2.2) 27 14 31 1.5 (56)% nm (49)% 125% (51)‘%3
5

Notes: 1. Pro forma adjustments only apply to 1H21 results — refer to FY21annual results presentation for reconciliation between statutory and pro forma results.



Key metrics

Plenti

$m 1H20 2H20 1H21 2H21 1H22 2H22 1H23 2H23 1H24 FY20 FY21 FY22 FY23
Loan originations ($m) 1252 1613 1670 3033 4728 6295 5582 5728 6241 2865 4703 11023 11310
(Arxg';ﬁﬁi)tepm of new originations 537 559 625 618 64.8 650 64.6 64.2 64.4 507 621 64.9 64.4
Closing loan portfolio ($m) 3060 3809 43511 614.6 9151 12997 15476 17662 19924 3809 6146 12997 17662
Average loan portfolio ($m) 2749 3468 3935 510 7548 11009 14270 16633 18855 3108 4522 9279 15452
Average borrowings ($m) 2698 3400 3853 4907 7242 10728 14721 16900 19165 3056 4380 8985 15810
f‘/"%']:aa%g[g‘;é"gef;s";gn bortfolio) 133%  124% 121%  105% 97% 9.2% 89% 95%  102% 12.8% 11.2% 94% 92%
(o]
é},/"%']:aa%g:ggib“o% r‘fgvifn':sge 71% 65% 6.3% 52% 40% 3.3% 35% 43% 49% 6.7% 57% 36% 39%
(o]
1
lffﬁ?Z?Qfaeg"ememg loan portfolio 27% 20% 11% 08% 07% 05% 0.6% 07% 1.0% 23% 1.0% 05% 07%
0
. . . 2
'(-j’%? gggﬁfg:g :;%%ﬁ}%ﬂ;’?ﬂ';ftily 48% A7% 49% 47% AT% 45%  40% 38% 38% 52% 52% 57% 43%
(o] 3,
. . . 3
'(-j’%? g\j’g:;‘g’gj’ozrp%’;)ﬁ]f%ﬂg;‘&iﬁhly 4.4% 4.0% 48%  40% 38% 37% 36% 35% 35% 43% 4.4% 37% 36%
0 i)
Notes:
1. Net charge-off rate calculated as actual loan receivables written off in the period net of loss recoveries divided by average loan portfolio value. 6

2. Calculated as change in closing loan portfolio less new loan originations for the period as a % of the previous period closing loan portfolio

3. Calculated as change in closing loan portfolio less new loan originations for the period as a % of the period average loan portfolio



Lending vertical metrics

Plenti

$m 1H20 2H20 1H21 2H21 1H22  2H22 1H23 2H23 1H24 FY20 FY21 FY22 FY23
Loan originations 125.2 161.3 167.0 303.3 472.8 629.5 558.2 572.8 6241 286.5 470.3 1,1023 1,131.0
Automotive 19.2 384 811 149.7 2577 381.6 302.3 269.3 3276 576 230.8 639.3 517
Renewable energy 194 236 285 287 46.3 519 526 694 76.3 430 572 98.3 1220
Personal 86.6 99.3 575 1256.0 168.8 1959 2032 2341 2201 1859 1825 364.7 437.3
Closing loan portfolio 306.0 380.9 435.1 614.6 9151 1,299.7 15476 17662 19924 380.9 6146 12997 1766.2
Automotive 55.7 834 146.0 2644 4644 7448 898.8 997.6 11358 834 2644 744.8 997.6
Renewable energy 38.2 54.6 n2 86.1 138 1419 164.8 2010 236.6 54.6 86.1 1419 2010
Personal 2121 2430 2178 2641 336.9 4131 484.0 567.7 6199 2430 2641 4131 5671.7
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NPAT to Cash NPAT reconciliation

$m 1H21 2H21 1H22 2H22 1H23 2H23 1H24
NPAT (pro forma) (34) (8.5) (7.5) 12 2.6 (16.2) 0.6
ﬁ)ﬁzersrmvement in provision for expected 10 59 36 38 49 101 15
Add: share-based payments 0.6 09 12 1.6 14 19 18
Add: depreciation & amortisation 04 04 05 0.6 (oN4 0.8 0.8
Add: Income tax expense on hedge gain - - - 4.4) (1.6) 6.5 (8.2
Cash NPAT (pro forma) (1.5) (51) (2.2) 27 14 31 1.5

Plenti

FY21  FY22  FY23
(11.9) (6.3) (13.6)
31 74 14.3
14 28 34
07 10 15
0.0 (4.4) (1)
(6.6) 05 45
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Disclaimer and 5
Important notices Ple“tl

No recommendation, offer, invitation or advice
The material in this presentation is general background information about Plenti Group Limited (the Company) and its subsidiaries, and is current at the date of the presentation, 28 November 2023,

The information in this presentation is of a general nature and does not purport to be complete or to provide all information that an investor should consider when making an investment decision. It
should be read in conjunction with the Company’s IPO prospectus and other periodic and continuous disclosure announcements lodged with the ASX, including the 1H24 Results announcement and
other1H24 results materials. Neither the Company nor its representatives have independently verified any data provided by third parties.

This presentation does not constitute advice (of any kind) to current or potential investors and does not take into account the investment objectives, financial situation or needs of any particular
investor. No representation is made as to the accuracy, completeness or reliability of the presentation. The Company is not obliged to, and does not represent that it will, update the presentation for
future developments.

This presentation is not an offer, invitation, solicitation or other recommendation with respect to the subscription for, purchase or sale of any securities in the Company. This presentation has been
made available for information purposes only and does not constitute a prospectus, short form prospectus, profile statement, offer information statement or other offering document under Australian
law or any other law. This presentation is not subject to the disclosure requirements affecting disclosure documents under Chapter 6D of the Corporations Act 2001 (Cth) and does not contain all the
information which would be required in such a disclosure document.

Exclusion of representations or warranties

This presentation may contain certain “forward looking statements”. Forward risks, uncertainties and other factors, many of which are outside the control of the Company, can cause actual results to
differ materially from such statements. The Company makes no undertaking to update or revise such statements. Investors are cautioned that any forward-looking statements are not guarantees of
future performance and that actual results or developments may differ materially from those projected in any forward-looking statements made.

To the maximum extent permitted by law, the Company and its related bodies corporate, directors, officers, employees, advisers and agents disclaim all liability and responsibility (including without
limitation any liability arising from fault or negligence) for any direct or indirect loss or damage which may arise or be suffered through use or reliance on anything contained in, or omitted from, this
presentation.

Non-IFRS financial measures

Recipients of this presentation should also be aware that certain financial information included in this Presentation is “non-IFRS financial information” under ASIC Regulatory Guide 230: “Disclosing non-
IFRS financial information”. These measures include net loss rate, loan deferral rates, net charge-off rates, any “pro forma” measurements, average interest rates, average funding rates, cost to income
ratios and loan portfolio amortisation rates. The Company believes this non-IFRS financial information may be useful to users in measuring the financial performance and conditions of the Company
and its subsidiaries.

This non-IFRS financial information does not have a standardised meaning prescribed by the Australian Accounting Standards Board or the International Financial Reporting Standards Foundation,
and therefore, may not be comparable to similarly titled measures presented by other entities, nor should it be construed as an alternative to other financial measures determined in accordance with
Australian Accounting Standards or IFRS. Recipients of this presentation are therefore cautioned not to place undue reliance on any non-IFRS financial information included in this presentation. Non-
IFRS measures have not been subject to audit or review.

Investment risk

An investment in the Company’s securities is subject to investment and other known and unknown risks, some of which are beyond the control of the Company. The Company does not guarantee any
particular rate of return or the performance of the Company or an investment in it, nor does it guarantee the repayment of capital from the Company or any particular tax treatment. Before investing in
the Company, you should consider whether this investment is suitable for you. Potential investors should consider publicly available information on the Company, carefully consider their personal
circumstances and consult their professional advisers before making an investment decision.

Allcurrency figures are in Australian dollars unless otherwise stated. Totals and change calculations may not equate precisely due to rounding.
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