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Media Outreach Opportunity: BEST TIPS FOR BUYING A HOME DURING THE HOLIDAY SEASON

The holidays tend to be a busy time of year for many. Whether you’re traveling, attending family events or hosting get togethers, it can sometimes feel like there are not enough hours in the day. And planning a move during the holidays can exacerbate it all, especially given the shift in current market conditions. For those that choose to move, dishing up some tips on how to successfully pull it off during the holidays can make for a helpful and timely media pitch. 

Read the full article on RE/MAX News for inspiration and talking points.  

Here are some additional resources to get you started:   

· Public Relations Guide – An overview of what Public Relations is and how it can help your business.  
· Distribution Guide – a step-by-step process that walks you through the best practices of pitching your press release or story idea.  
· Media Pitch Email – the template below can be tailored to your market to offer yourself as the real estate expert available for an interview on the topic.  
 
Media Pitch Email Template:  

Subject: STORY IDEA: Best Tips for Buying a Home During the Holiday Season

Hello {insert First name of media contact},
  
My name is [First & Last Name], and I’m a local real estate agent with RE/MAX {office name} and have more than ## years of experience serving buyers and sellers in the [City/Metro area/ Region] market. I'm reaching out to gauge your interest in an article offering advice on buying a home and moving during the holiday season. 

The holidays can be a stressful time of year for many people. Be it work deadlines, travel itineraries, or family gatherings, the culmination of the year ending can cause some anxiety. Throw in a move on top of those everyday stressors and it can be overwhelming to say the least. For those homebuyers and sellers who choose to or must move during the hustle and bustle of the holiday season, I offer some advice:    

1. Work with a qualified professional – working with a reputable, full-time real estate agent can help alleviate much of the stress of the homebuying process (in any market or season!)
2. Understand market conditions and annual patterns – in the last few months the local market (OFFER SOME LOCAL TRENDS HERE: e.g. has begun to balance out and prices are coming down while inventory is increasing, giving buyers more negotiating power). Along with this, seasonal patterns also emerge annually. FOR EXAMPLE: Home sales tend to slow in the winter so sellers may be more prepared for their homes to stay on market longer than during other times of the year.
3. Prepare for timeline flexibilities – most people are busy during the holidays, and this goes for the service industry as well. Account for needing more time to get an inspection, hire movers, even moving in. Some sellers will ask for additional days in the home to get through the holidays.  

While it might initially seem like an inconvenience to move during the holidays, there are also a lot of advantages, including the potential of more inventory and less competition! If you’re interested in writing an article covering these tips, I’d be happy to provide further details on the suggestions above. Please feel free to reach out to me at {Email or phone} to find a time to chat.  

Thank you for your time and consideration,
   
 {Name}  
{RE/MAX Office}  
{Contact Info}  
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